KOMITAHHI X3PITAIIYJHMIT TOJOPXOMAOXO] “R”
MMPOTPAM ALIMIAAH RFM LLIMHAHUATI3HHUHN APTHIT
X3JPATAIX Hb

A Yunmrass”, 1K.9pasusunmar™, A Tynrarar™

Xypaanryii: Opuun yes OusHecHHH aMKHAT Hb YHSHY X3PITASIY,
COTIOA XaHAM2KTaM YHAYAYYASIYMATOM XaMaapaATal acyyzan 6GOACOH
Hb MapraaHryil oM. DusHecHilH 6alryyArarblH GOPAYYAAAT 9CBIA
X9PICASMYUAH  XyZAAZlaH aBaAblH M3JIIADAL  YHAICADH XyBb XYHHH
XyZAAZaH aBaATbIH 3aH TOABHHI TOZOPXOHAOX, TOAHHHT CEIMEHTUHAIX,
TBASHTIA ypPT XyralaaHbl XapuAluaar 6OMH 6GOArOX Hb X3PITAIIYTIH
XapUALIAX YAUPAAATBIH CTPATETH GOANOTBII TOJZOPXOHAOX, XIPITKYYAIXD]
H9H YyXaA I0M. OHAXYY CyZaATaaHbl OIYYAdAZ KOMIIAHMA 60PAYYAAATbIH
azkMA TYHAraauz erergea oaboproatbin RFM mumuarssuuii aprer “R”
[POTPaM /93P XIPBATAK XIPITASIUAUHUI TOZOPXOUAK AaHTHAAX, YAMAap
CyZaAraaHbl yp JAYHT INMAZBIP rapraxajl XdpXsH AalllUrAaxX OGOAOM:KHMHH
Taraap CyJAAXbIl 30PbCOH.

Tyaxyyp yre: Xospsrasruwiin yusuu 6aiizan, Recency, Frequency,
Monetary, R nporpam

APPLYING RFM ANALYSIS TO IDENTIFY COMPANY’S
CUSTOMERS USING THE “R” PROGRAMMING LANGUAGE

Abstract: There is no doubt that today's business success is a matter
of loyal customers and satisfied customers. Determining, segmenting, and
establishing long-term relationships with individual purchasing behaviors
based on business organization sales or customer purchasing information is
critical to defining and implementing customer relationship’ strategies and
policies. This research paper aims to explore how to apply RFM analysis
of data mining in a company's sales transactions to identify and classify
customers using “R” program, and use the results of the studies to make
better managerial decisions.

Keywords: Customer loyalty, Recency, Frequency, Monetary, R
programming language
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YAUPTTAA

X3p3rASr4uATsH 36B OHOBYTOH XapbllaX Hb OWUSHECHMH aMKHATBIH YH/IIC IOM.
Busnec Hb yH3HY, COTraA XaHaM2KTall X3PSTASIYH/L 9MKAST Y3YYADX, MOH TO/ASHTOH ypPT
XyralaaHbl XapHALAar XaAraiaxTyHI®3p alllur OAX aM:KHATaHZ Xypd dazaxryd [6]. Aux
aXyHH HII?KYYZ X9PSTASTYMHHXDD 3aH TOAOB, YHIT 3YHACHHH TaAaap UAYY HXHUUT M3/COHIIP
X3PITASMYTIH XapUALAX yAUPAAATbIH CTpaTeruir xaparayyAasr [1]. Xsparasruumiin yusuu
6anzaA Hb KOMIIAHUH YHA a;KHAANAraaH/ 4yxai a4 XOAGOTZIOATOH GOAOXBIT TyY rapyH KUAUNH
OMHOOC XYADDH 36BLIOOPY, DHD UHIADADDP OAOH CYZAATaaHbl azKAyyZ DPUAMTIH XUHIZDX
60A2k23. Y4up Hb YHIHY GaHZAbIT 6MH 6G0OATOX Hb MAapKETHHTHHH 3apZAAbIT 6yypyyAax,
[IMHD XIPATASMYJAMAI TaTaX, XYYYHH XIPITAIIY/DD XAATAAK YALIXD/ JIMKAIL Y3YYALIT
6aiina [3]. [1luns xsparasrumiir TaTax Hb XyyuMH X9PSTASIYd3 XaATaAK YAZSXDIC O
JaxXuH MAYY 3apaAtail rox ysasr. MxsHxu cyaraauws yHsHY Xaparasrumiir 6uil 60Arox
Hb OU3BHECHHH OAaHUTyyAAarbIH aM:KMATBIH TOA TYAXYYP T32K Y3/3T, 00p00p X3A63A 3HD Hb
ypT XyralaaHz, epceAiex 4aZBapT 3eparsap Heaeerzer a:kss [10].

Busnecuiin 6aliryyAraryys eepcauiH XaparASrdIMHH X9PITaaT XaHraX, 6yTaarasxXyyH
XOMZKYYADATHHT DPIAXHUADXDIC HAYYTOH XDPATASIYAMMH XyJarZaH aBaxX 3aH YHAMHT
CyZank, CETMEHT TyC OYPHHH XyBbJ sIATaaTal OYT33TASXYYH YHAYHAIDSI CaHaA GOATOX Hb
HAYY 30XHCTOH 60A233. XyJaAZaH aBaX 3aH TOAGBT CYYPHUACAH XIPATAIMYHHH CETMEHTYYZ
Hb MApPKETHHTHHH CTPATETHHI aMKHUATTAH XOIPKYYAIX3Z dyxXaA ad XOAGOrzoATon 6ereej
5HD Hb OPCONIOOHHH JaByy TAABIT OUH OOATOK, X3PSTASTYAUNT yPT XyrallaaHz XaAraaaxaz
YyXaA YYPOTTIH.

XparAsryTail XapMALAX YAMPAAAra Hb aAMKMATaHJ, XYPIXMHH TYAZ IOYHbI 6MHe
X3PITAIMYAMHHXID M3/99A9A aBaxXblH TyAJ 66pT IIaapiaraTall 3arsapbir raprazk
erex ererzeA OAGOPAOATBIH apryyabir allMrAax Hb dyxan 6oaxas [4]. [llumxssunz
XOPITASMYZUHH YHD ILSHUAT CyAAaXblH TYAZ TOPOA OYPHHH 3arBapyyzbIl allHTAazK
6aiina. YyHZ HUAD37 HUATAST apryyabi Har 60r0x Recency-Cyyauitn yea, Frequency-
Jasramzxrait and Monetary value-Menren ayn (RFM) upb 6aiiryyanarag xsparasruuity
YHIASMKHAT TOZOPXOHAOX, aHTHAAXaZ XdPITASTAJIT.

OH> apra Hb XIPITASIYJAMHH OHIAOL IIMHK YaHAPbIT 3aJAaH IIMHKAIX B0PHATOOP
Recency, Frequency, Monetary racsn rypean xyBbcarumiir ammraazar [9] 6erees
SAr99PMHH HAITIACOH OHOOI TapraH aBy JapaardiH aHIMAAX aprblH OpL GOArOH aBJar.
[ IumxuArasnHuil yp ZAYH Hb X3PSTASMYAMHH YHOHY 6aHZABIT TOZOPXOMAOH aHTHMAM, TapCaH
YP ZAYHT X3PATASIYTOH XapUALAX yAUPAAATBIH IIHHABOP TAPTaATaHZ, AIMKAST Y3YYADXI3P

alllUrAaHa.

OryyAsruiln gapaarMiiH X3CSTT INMaapjAaraTail OHOAbIH OHATOAT, X3P3TASX 3arBapblH
ye IaThil TOBY TanAGapAarzk, KOMIIAHHH GOPAYYAAATbIH B3aXHAATbIH a:xKHA T[YHAIDDHHH
ereraean erernen orboproatbin RFM 6oron napaa Hb aHruaax aprbir XparascsH.
Auact vp RFM nmmzxuarssuuit yp AyHr yHASCASH MapKeTHHIHMHH 3apMM CTpaTerHHr
caHan GOArO:K yAMaap LAallZbIH CyZaAraaH, 9Hd 3arBapbil XdPXdH CAMKPYyAax Taraap
caHaAyyZaa XyBaaALAaa.
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OHOADbIH CYJAAT'AA

X3parAsrdTal  XapuUALIAX  YAMPAAAra. XSpSTASMYTSH  XapUALAX yAMPAAATa Hb
MapKETHHT, GOPAYYAAAT, YHAUMAIDPHHA CaAbGapblH  XIPITAIIYUHH OGOAOH KOMIIAHHH
XapUALIAAT YAMP/aH 30XHIyyAaX YHA SIBLl TEXHOAOTMHH IIOTIL IOM. X3P3TASMYTIH XapUALIAX
YAUPAAATBIH TOA 30PHATO Hb X9PSTASIYTIH yJaaH XyralaaHbl, Yp AVHTSH Xapuipaar Gun
6OATOX sIBJAA IOM.

X3parAarduiiH yHoH4 H6alizar. Y H9HY X3PITASM I'9/9T Hb TyXalH 6aHIyyAAaTbIH TaAaap
separ xXaHaAaraTall 6a GalHra XoAGOOTOH 6Galgar XyBb XYHHHI X3AHS. YHAUAYYASTYHMHH
YHOHY GaHZAbIH YAUPAAATBIH aCYYAAYY/, OHOO YeJ UXI9X3H UyXaAl TOOLOrzox GoAx GakHa.
YusHY X3parAsry 6uil GOAroX Hb 36BXOH X3P3TASIYHHH TOOT HAM3X GHIN XapHH HP33/YHH
XyZaAZaH aBaATbIT A9MKHX XDPITASTYMATIH TACPAATIYH XapuALaar OGUH GOArOX SIBZAA
oM. Daiiryyanaraz xaparasrduiin yHsHd 6aiiZlars HOAGOAZEr 66p 66p LIMHKYYp GaHzar.
Bajiryyanaraz xsparAsrduiiH yHSHY 6GalZarl HOA6OAZEr TOA XYYHH 3YHAZ XapHALIAaHbI
YaHap, UTFAALDA, CITIOA XaHAM2K, XyZAAZAH aBAaATBIH XOI?KYYADAT, 30XHOH GalIryyAanTbIH
©OPUYAGAT T'3X 333 OPHO. 3apUM Hb X3PITAMYMHH XyJaAZaH aBaATbIH TYHAT99HHH 3aH
TOABBTIH XOAO02K XapUALATYUMHH YHOHY Gailzabir yHaAzsr [8]. Xsparasrumiin xyzarzan
ABaATbIH TYHATD9HHH 4aBTaMzK, MOHIOH AVH GOAOH CYYAZ XyZAAZaH aBaAT XMEHCOH Xyralaa
Hb XaMTHHH MX yTraTail 6ailBaA XaMIMHH YHSHY X3p3rAsryuz rax yszasr [9].

RFM wumnscuszss. REM mmmaxuaras up 6usHecuiin 6alryyAAarblH X2p3TASIYAUHH
»KarcaaAThll AHTHAAX apra TEeXHMK IOM. OH3 NIHHKHA®® Hb KOMIAHMHA yp alIrHir
HOMBIZYYASX3 TYAX3I erd 6yil 60JUT X3parAsruuaTai azkuaraxaz Tycarna. REFM razsr
Hb:

*  Recency- Xsparasru cyyauiln yeg xap YHAYAYYACIH 637
*  Frequency- Xsparasrd xap 33par OAOH JaBTaMzKTaH YHAUAYYACIH 637
*  Monetary Value — Xaparasra xsp 33par MeHreH AyH 3apiyyicad 632

2342uliz. MOZOPXOUAHO 23COH Y2 10M.X3PITASIY GYPUHH XyBbJ TaBaac HAT XYPTIAX OHOOT
TOZOPXOH 3aacaH XyralaaHbl HHTePBaA/, XaMIHHH CYYAZ YHAYAYYACSH, OAOH JaBTaMzKTal
M6H XaMIMHH HX MOHIe JYHI33p 3apllyyAcaH Galifaaap Hb OHOO OIHO. XaMIHHH caiH/
OHJOP Y3YYASATTSH TaB, XapHH XaMIHMHH 6ara/Myy ySyyASATTaH HAr oHoo aBHa [9].

“R” mporpammurarbia xaA. R 60A cTaTHCTHK TOOLOOAOA 6OAOH BH3yaA AYPCADAZL
30pHYAArZCcaH HI9ATTIH 9X OYXMH MPOrpaM XaHramzK, MPOTPAMYAAAbIH XIAHHH 1I0TL 66ree
OpPYMH YeMHH CTaTUCTHUKYZbIH 333MIICOH 6aliX YH/COH MIIAST 4aABapyyJAblH HOT GOAOXBIH
XaMT, ASAXHH JaXHHZ X3P3TA33 Hb IIAallli/, 4 6COH HIMBIASX XaHAAaratail 6aima [7]. R
Hb TIPOrPaMYAAABIH XA yUpaaC OPYHH YeHHH TyAramzcad acyyzaa 6oaox big data analysis,
data mining 33parT 30pUyACaH H9H TOXHPOMKTOH MPOTPAM XaHTAMZKYYZAbIH HST GOACOH.

Aururax. Anrunax Hb 6ueT 60AOH XMHCBIP OGbEKTYYZbIT X3/ X3/3H HKHA OYASIT
XyBaapHAax YHA siBl oM. Har anruran ub uzkuA aHruaan 70Topx 06bEKTYYs 66p XOOPOHL00
TecTal 60A0BY 6ycaz aHTHAAA ZAOTOPX OOBEKTyyZaac 3pc siaraaTail 6yAsr ob6bekT om [J].
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CYJANTAAHBI APTA 3YH

DH3 X9COIT XIPITASTYHHH CErMEHTUMADAZ IaapiAaraTail 3arBapbil TOZOPXOHACOH.
Ouaxyy sarsap Hb RFM xyBbcaruyyapir ammraan XsparaAsruTsil XapHALAX YAMPAAATbIH
IMUHZBIP TAPTaATbIT /9MKHX3/L M3/99AAIDP XaHTaX 30PHATOOP OTOIJLAHHH OAGOPAOATBIH
aprbIl X3parAscaH 6oAHo. 3arBapbin gapaairbir Cxem 1-a xapyyaas.

Cxen 1. Bazsapoin gapaaran

OPI] BOJIOBCPYVYJIAJIIT TAPI]
_ Orermiuiir RFM
— _
Orernen 03JTIIX I HZKHIIT)
v
Kunacrep - X3pari3ryauiita
XMIfX, YHIJIIX AHTHJIAT

Oreraea uyrayyaax.

MoHroAbIH 3ax 339A7 UMIOPTHIH GYTI9TASXYYHHAr HHAAYYAXK Gaiiraa XyzaazaaHbl
uaran kommnauuit 2017 onbr 12 cappin 04-eec 2018 onbr 3 capbin 7 xypTaax 60pAyyAaATIH
3aXMaATblH azkMA TyiArssuuil  ereraauiir couroB. Cyaarraanz 199  xsparasruwmiin
60pAyyrarTbiH 1543 axun ryHArssHUE ereraAMHr amMrAacaH.

Oreraaniir 60r0BcpyyrarTans 63ATrax.

Ous ye marang ereraamir RFM sareapr ammraarzax 6oiomzrol (opmaTaap
xepByyAax écroit. RFM sarBapr maapanararait Tar6apbIr COHTOX, XOOCOH YTThII ©6PUA6X
Galizraap 19BIPASB. JUSCT Hb MaHail 3arBapT XdpPATASLAdX TypBaH Tarbap 60AOX
Xapal‘}\al"-mf;lH ID, Xyl[,a}\ﬂ,aH aBaAT XHﬁCQH OrHOO, Xyﬂ,a]\\aaﬂ AdBaATbIH MOHI'O6H AYH I'9C3H
TaAGapyyAbII COHFOCOH. XyZaAZaH aBaAT XHHCOH OTHOOT alllATAAH XdPITAIMYMHH XyZaAZaH
aBaAT XMHCOH JaBTaMzk OONOH CYYAYMHH Xyralaar oAoX 6a rypaB axb TaAGapbir HHHT

MOHI'6H \ZLYHI‘I/II:/JIH IIHH?KHUAT99H/, alllUI'AaCaH.

RFM ouoor ToouooAz HArTrax. AKMA T'YHATS9HHH ererzeA Hb xaparasrauin 1D
racaH 6araHaap X3parAsrd GYPHEHH TYBIIMHZ HSTTIOH3. X3P3rA3Md TyC 6Ypa3p HAITI3C3H
RFM onoo 6yxuii Customer I'ransactions (CustomerlD, Recency, Frequency, Monetary)
I'SC3H XYCHOTTHHT rapraz aBHa. Xaparasraauir REM-uuit 6ypaazsxyyn xacar tyc 6ypasp
apambarzk 20% 6yxuil TaBan GyAsrT xyBaapuAHa. Y VHHH TyAZ GYPSAZIXYYH Tyc 6ypasp
eHZIep yTraTailg 5-aac dXA93J XaMTHiH 6ara yTraTaiz Hb 1 r3caH OHOOT ercHeep yp AYVHZ
1,2,3,4,5 racan gapaarcan yrryya 6yxuii CustomerRFM (CustomerID, RecencyScore,
FrequencyScore, MonetaryScore, RFMScore) xycuart yycrana. RFM onoor yycraxuiin
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TyAz 6uanmi Togopxoink erced WR, wF, wM :xunryyauiir xaprarsax 6ypaazsxyyH Tyc
6YPUIHH OHOOTOOP YPAKYYAX HIMHD:

RFMScore = RecencyScore U wR + FrequencyScore U wF+ MonetaryScore 4 wM (1)

Amnrunrax. ©Owmnex aixambiH yp AyH 6arairaatall GOACOH yea —6airyyArarbid
YAUPAAATYYZ DHD MOZ9IAAD OMBHECHHMH LIMHJBIP rapraiTaHjaa aluraax 60AHO.

CYJAATAAHDBI YP AYH

MoHroa yAchiH 3ax 3930/ UMIOPTBHIH GYTI3II9XYYHHHT HUAAYYAZK Haiiraa XyzaazaaHbl
mar komnanui 2017 oubr 12 cappin 04-eec 2018 onbr 3 capbin 7 xyprarx 199 xaparasruniin
60pAyyrarTbiH 1543 azkua ryiiarasumii ereraAmir ammraan R mporpaMmunaibiH xaA 793p

60A0BCcpyyAarT xuiiaaa (Xascpaat 1).

RFM onoor 1:1:1 racan 2xurasx apraap ToomooACOH. | 0OLIOOAABIH AYHI33C Xapaxaz
TyC KOMIAHMH XaMIMHH VHD LSHSTH X3parAsruzuir Xycuarr 1, argzaxk 6GoAoXryH

X3PATASMUAMAT XYCHAIT 2-2 TyC TyC XapyyAaaa.

Xycnsem 1. Komnanuii xameuiin yns ysnsmsii xspseaseuuyg

. | Custom . LastTransact | NoTransac|MonetoryS | Frequency |RecencySc|FinalWeig | FinalCust
Ne MeanValue ) . .

erlD ion tion core Score ore htedScore (omerClass
1 236  1070396.0 3/6/2018 13 3 3 3 3.0 Class-3
2 267 12509839 3/6/2018 17 3 3 3 5.0 Class-3
3 115| 10019128 3/2/2018 23 3 3 4 4.7 Class4
4 217 §11997.8 2/15/2018 11 3 3 4 47 Class-4
3 254 5232485 3/7/2018 24 4 3 3 47 Class-4
] 31 3800270 3/5/2018 28 4 3 3 47 Class-4
7 344 3212213 3/6/2018 el 4 3 3 47 Class-4
8 373 21120000 3/6/2018 7 3 4 3 47 Class-4
¢ 12| 10156997 3/6/2018 10 3 4 3 4.7 Class-4
10 80 3394373 3/6/2018 16 4 3 3 47 Class-4
11 3 T01332.3 2/28/2018 13 3 3 4 47 Class-4
12 100 4215281 271442018 23 4 3 4 43 Class-4
3 3 4020552 3/2/2018 18 4 3 4 43 Class4
14 192 T12023.0 2/9/2018 12 3 3 3 43 Class4
15 207 2613322 3/6/2018 18 3 3 3 43 Class-4
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Xycnsem 2. Komnanuii argax 6oroxeyii x3pseaseuuy

N Custom MeanValue LastTransact |NoTransac| MonetoryS|Frequency |RecencySc | FinalWeig | FinalCust
| erID ion tion core Score ore htedScore [omerClass
131 156  211998.7( 121172017 3 2 2 1 1.7 Class-1
182 212  3200080| 12252017 2 3 1 1 1.7 Class-1
183 26)  298000.0) 127132017 2 3 1 1 1.7 Class-1
184 272 2727273 127252017 2 3 1 1 1.7 Class-1
183 276|  376363.6) 12/29/2017 1 3 1 1 1.7 Class-1
186 282 2027300 1/8/2018 4 2 2 1 1.7 Class-1
187 204 98332.3 1/12/2018 & 1 3 1 1.7 Class-1
138 324 84343.3 1/15/2018 3 1 2 2 1.7 Class-1
182 327 1254345 1/18/2018 1 2 1 2 1.7 Class-1
190 106 160000.0] 127202017 1 2 1 1 13 Class-1
191 141 176000.0]  12/14/2017 1 2 1 1 13 Class-1
122 328 60000.0 1/19/2018 1 1 1 2 13 Class-1
193 339 1145455 1/24/2018 1 1 1 2 13 Class-1
194 341 100909.1 1/26/2018 2 1 1 2 13 Class-1
1935 131 §7000.0 12/7/2017 2 1 1 1 1.0 Class-1
196 226 46000.0 12/5/2017 1 1 1 1 1.0 Class-1
197 280 J0434.6) 122002017 2 1 1 1 1.0 Class-1
198 29 72000.0| 12715372017 2 1 1 1 1.0 Class-1

RFM oHoOHBI vp AyHI®9p aHrHAX y3BIA HEAT xoparasruzuiia 15,1% wp xamruiin
yuany xasparasrung, 9,1% b aazax Goroxryin xsparasrunz, 38,9% up 6oromzxuT yHOHY
xaparasrunz, 60a yaacsn 36,9% Hb 9pcaoAToH MIMHY XDPITASIUMZ 92 AYTHOAT XHECHH

I'pagux 1.

Ipagux 1. RFM ornoong ywgscascan xspseaszugquiin anzusan

Count of CustomerlD %

90 45.0%
36.9% 77 38.0%

80 40.0%
o 35.0%
&0 30.0%
50 25.0%
40 20.0%
30 15.0%
0 10.0%
10 5.0%
0 0.0%

Class-1 Class-2 Class-3 Class-4 Class5

FinalCustomerClass -
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Xoaparasraauitn RFM onoor yuascasu kaactep yycracsn aypcasamiir Bypar 1-a

Y3YVA3B.

Bypaz 1. Xspseaseugquiin xkracmep

Cluster

omponent 2

Componen 1

Thetss Bwo COMPONENts eapiain 71 04 % of the Dosnt vanatslity

U_[PIH?KI/IJ\FSBHHI?I YPp AYHZ 6I/I,Zl, XIPIATAr4Z1d3 aHruAzK, KAACTEP YYCIIAII.

AYTHIAT

MapkeTHHriiiH KaMIaHUT a:KAyyZ Hb HXSBYASH YHD OPTOrTSH, Lar Xyralmaa HX

1aapscad MeH yp ZYH MyyTail 60A0X TOXHOAZOA Gaizar. 3apuM GU3HEC 3PXA3MYHJ XapHy

YHAZIBA YBYYAZISITYH X3PSLASTYASJ 30PUYAZK 3ap CypTaAdHATaar MX 3apllyyAJar. X3psB

6opayyrartaac 80%, xaparasruzssc 20% xamaapHa ro YSBOA MapKETHHIMHH YHA

azKMAAATaar X3paTA3MYZ37 XaMIHHH Yp AYHTIH X3pX9H 36B sIByyAax B3? I'3C3H acyyaanTai

tyarapaar. RFM mmmkuarasuuil yp AyHr YHASCASH 3apuM yp AYHT3H MapKeTHHTHHH

CTpaTerHir caHaa 60ATOX GOAOM2KTOH GakHa. Y YHZ:

XaMrufiH yH® LIPHSTOH X3PArASTYMZ Hb XaMTHHH CYYAMHH YeHiH XyZaazaH
aBaAT XHHUCOH, XaMIHMH WX JaBTaATTad XyJaaZad aBarduz, 6ereej XaMruhH HX
MOHIre 3aplUyyAJar X3P3TASTYMZ IOM. OAT33p XIPSTAMYAMHr IIarHaHa. |z
TaHal GM3HECHHH IUHD OYTIITAIXYYHHHT 1YY/ X9PITAIX 6eree/ 6p2HAMAT TaHb
IAMZKHUX OOAHO.

BoAoMKUT YHIHY X3pArASrYMZ Hb AYHZAM JaBTaM2KTalH, XaMPMAH CYYAMHH YeHHH
YHAYAYYASTYH/, 6Oree/; calH MOHI® 3apLYYACAH X3PITASTYUZ oM. | MIIyyHuAsA,
YHOHY X3PITASMYUHH XOTOAGOP, XOAGOTZOX HIMAIAT OYTIrASXYYHHHT CaHaA
6OATOX  TYYHYADH TOAHHAT ©OPUHH YHOHY XIPIrA3rd OGOANOH XaMIMHH CalH
X?p3rAsrd 60AOX0Z Hb TyCAaX XIPSTTIH.
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A

cyZanHa.

[1Iuns xsparasrung vb REFM —wuitn xyBba enzep omooToit 60A0BY 6GaHHIbIH
XyZarZaH aBard OMII IOM. | AHHH ZaBTaMKHHI HOMSTZYYAIXHHH TYAZ Tycrai
caHaA raprax 3amMaap 3Ar?9p XdPITASIYUATIH XapHALlaaraa dXAX XdPITTaH.

OPCAIATIH XIPITASMYH, Hb HXOBYAIH TOITMOA XYZAAZAH aBAAT XMEK HHAIDJ
MOHIe 3aplUyyAZar OalcaH MOPTA66 CYYAHHH Vel XyZJZaAZaH aBaAT XHHIDITYH
X3PACASTYMZ IOM. | 3ZHUH XydaAZaH aBaATbIT JASMKHX 30PHATOOP XPITTaH 60A0H
IIMHYUACOH OYT3rAXYYHUUT THAPHJ caHaA OGOATOX 3amaap TyCral KaMIIaHHT

A2KABII' HA3BXH2KYYAIX XSpSI‘TSﬁ

Angaxs 60AOXTYH XPIrAardu, Hb TOITMOA YHAUAYYAZ XYZAAZAH aBaAT XUHZIT
6atican 60AOBY CYYAMHH yeJ YHAYAYYADX3D GOABCOH XDPITASIYHZ, IOM. | DAHHET
XOADOrZIOX CypTaaddAraaraap pryyAsH TaTax, 0y Hb Oypyy OGOACHBIT M33X33p
CyJairaa sIByyAzK yAMaap ©pPCOALOrYZIO/060 aAJaXT'YHI XMY9DX XIPIITIH.

CT Hb 9H3 CyZAATaaHbl a;KAbIT ZapaaxX YHACOH X371 X3/19H YHIADAIIP HapUUBUAAH
Yyua: Dusnecuniinxss mum:x yanapaac xamaapan Recency, Frequency, Monetary

I'9COH TypBaH XyBbcard OYPHUHH XapbUAHTYH ad XOAOOTZABIT YHIAK 60D 60pe6p KHUTHIH

RFM onoor Toouoorox

BOBJ\OM?K

Am

RFM sarBapbir ammraan XspasrAsryziss aHrdAaH 30PHATOT KOMIIAHHT azKABIT

30XHOH GaUryyAax.

Busnecuiin 6afiryyararyys xsparAsruTail xapuauax yaupararbi cucremz RFM
ITMHKHATS9HHH aprbil’ XdPITA2K MAJIIAIA Tapragar 6Gaiix.
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Xagscpaat

1. Boroscpyyrartanz 6satrax. MS Excel —wiin xycuartuiir csv /comma separated values/

OProTrOATIH XaArarx 6IALFHS.

> data <- read.csv(“Transactiondata.csv”)

> data <- mutate(data,OrderDate = as.Date(OrderDate,”o/om/o/od/o/oY”))

> data <- na.omit(data)

2. RFM sazsaporz awuzaax. - RFM wuszmzsx. R nporpammbin didrooRFM 6arupir ammraan

RFM —wuitn xsmzxurasxyys Tyc 6ypssp oHOOT rapraHa.

> rfm <- findRFM(data)

> View(rfm)

3. RFM onoor ammraazk kracTep XHHX
> library(cluster)

> library(factoextra)

> library(ggplot2)

> ¢l <- read.csv(“rfm.csv”)

> library(dplyr)

> May_3 = d %>% select(CustomerlD, MonetoryPercentile,

RecencyPercentile)

> dim(May_3)

[1] 198 4

> dist.eucl <- dist(May_ 3, method = “euclidean”)
> round(as.matrix(dist.eucl),2)

> fviz_dist(dist.eucl)

> km.res <- kmeans(May 3, 5, nstart = 10)

> fviz_cluster(km.res, May 3[, -5], ellipse.type = “euclid”)
> df <- scale(May 3[-1])

> View(df)

> kmf <- kmeans(df,3)

> View(kmf)

> kmf$centers

MonetoryPercentile FrequencyPercentile RecencyPercentile

1 -0.5208190 1.0450202 0.9594227
2 0.7931571 -0.9141655 -0.7696225
3 0.9864169 0.7131302 0.1622022
4 -0.7912354 -0.6803990 1.0605183
5 -1.0292185 -0.2718281 -0.9233069

kmf <- kmeans(May 3, 5)
> View(kmf)
> kimf$size[1] 42 43 39 35 39

FrequencyPercentile,

> clusplot(l\/[ay_3, kmf$cluster, main = “Cluster”, shade = TRUE, labels = 2, lines = 0



