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A STUDY ON THE IMPACT OF BUSINESS ANALYTICS ON
DECISION-MAKING BASED ON ONLINE COMMERCE
CUSTOMER ORDER DATA

Iderbat Togtokhbayar!, Chimgee.Dari"

Abstract: The purpose of this study is to evaluate the impact of business analytics
methodologies on the quality of managerial decision-making, based on real online
commerce data from Company A for the year 2024. The study utilizes a total of
98,432 order records and includes key variables such as district, sub-district (kho-
roo), order amount, discounts, promotions, and customer purchase frequency.

In Power BI, an interactive dashboard was developed to visualize the organization’s
sales performance, discount and promotion policies, regional differences, and season-
al fluctuations. In SPSS, the research hypotheses were tested and validated using
correlation, regression, and ANOVA analyses. The results indicate that discount
and promotion policies have a statistically significant positive relationship with sales
performance.

Keywords: online commerce, business analytics, decision-making, SPSS, data-driv-
en decision-making

OHAAMH XYJAAJAAHBI X3P3TAMYMHMH 3AXMAATBIH
oroeraoa] TYAryYYPAACAH BU3SHECHMHMH AHAAMTHK BA
HMHUABIP TAPTAATAA Y3YYAIX HOAOOAANNHH CYJANTAA

Xypaanryii: OHIXYY CyZarraaHbl azkAbIH 30pHATO Hb A kommamumiin 2024
OHbl OHAAHH XyZaAZaaHbl GOJUT 6rergeAZ TYATYypAaH OHM3HECHHH aHaAMTHKHAH
aprayAaAbl allMAAH, YAUPAAATbIH INMHABIQ TapraiThlH YaHAPT Y3YYADX HOAGET
yuaasxaz opmmno. Cyzanraanz uuiit 98,432 saxuarrbin M3a33A9A allMraaricas
6erees; Ayypar, XOpOO, B3aXHAATbIH JYH, XOHTOAOAT, YPaMINyyAaA, XdPITASIYHHH
JaBTaMzK 33P3T TOA XyBbCArd/IbIl XaMPyyACaH.

Power Bl mnporpamma 6afiryyararbinz 60pAyyAQATbIH T'YHIISTIOA, XOHIGAGAT 6a
YPaMIIyyAABIH  60JAOTO, OGYCYHACOH SIATAaa, YAMPABIH X3AOIABAHHAT  XapyyAcaH
HHTepakTUB cambap 6GoroBcpyyacan 6oa SPSS mporpamMma koppeasu, perpecc,
ANOVA muHKHArssr ammraad cygairaadbl TaaMarAaAyyAbIT 6aTaAraazkyyAcaH.
Cyaaaraanbl yp AyHZ X6HTOAGAT HOAOH YPAMIIYYAABIH 60AOTO GOPAYYAAATBIH AYHZ
CTaTUCTHUKHHH a4 XOAGOrZ0A GYXUH 9epar xamaapaATad G60AOX Hb TOITOOTZCOH.

Tyaxyyp yre: ounraiin Xyzanzaa, 6U3HECHHH aHaAMTHK, mHUAABap rapraat, SPSS,
ererzeAll CyypuAcaH IIHHAABIP
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OPIIINA

CyyAuilH 2KHMAYYZS LAXHM XyZaAZaaHbl X9p3rAd3 OFLIOM ©CCOH Hb 6alryyAAaryyzbir
X9PITASTYMAH 3aH TOAOBHMI HapUMBYAAH CYZAAAX, OTOTrAOAJ] CYYPUACAH IIHHZABIP
rapraATbil GOAMT YHA aKHAAATaaHJaa HIBTPYYADX MIaapaAarbil OMA GoAroxk GaHHa.
Owmnnralin XyZaAZaaHbl OPYHH/, XIPITASTYMHH 3axuairbiH zaBTamzk (frequency), aymaask
saxuarrbin ayH (AOV — Average Order Value), xenrerear (discount), ypammyyarbm
ayn (reward) 6orom 6Gaitpmabi  ommaor (district) 33par XyBbcardmz X3parAsrYMEH
XyJZaAlaH aBaATbIH X3B MasiTHAT TOJOPXOMAOX YyXaA M3Z33AIA BOAJOT.

I'seu Monroa Yacaz nmaxum XyzaazaaHbl ererAHAT CHCTEMTIH GOAOBCPYYAX, OGH3HECHHH
IMMHAZBIPT allIMrAaX AHAAMTHKHHAH COEA XaHTaATTyi TyBmmHz 6aifima. OaoH 6afiryyanara
OrOrJAMHH 3A9XYYH UX GOAOBY TYYHHMHr CETMEHTYHADA, MAPKETHHIMHH OHOBYAOA, YHOHY
X3POTASMYUMH YHIAIDD 33P3I CTPATETHHH INIHHABIPT AlIMTAAXK YaAJAITYH Hb CyZaAraaHbl
rOA acyyZaA oM.

Hiim nexueas sHaxyy cyzairaa Hb OHAAHH XyZaAZaaHbl X3PSTASTYUHH GOJUT 3aXHAATBIH
OrerzeA /293P CyypuAaH OOPAYYAQATbIH 3aH TOAOBHHI TOAOPXOWAZK, XIPITASIYHHH
CErMEHTYHAIAZ CYYPUACAH INHHZABIP TapraATblH  OGOAOMMKHHUT  CyAAaX — 30PHUATOTOH.
Cyaaaraang “A” xomnanumitn 2024 onbt 98,432 saxuarrbm mMagsaaruir SPSS ammraan
xoppersu, perpecc, ANOVA mumxuarssrasp 60r0BcpyyAcaH 66rees; X3parAdrduidH
JABTaM2K, XOHIOAOAT, ypaMillyyAan GOAOH GaHpPUIAbIH siATaa  OGOPAYYAAATaZ XIPXIH
HOAOOAK OYHI TOJOPXOUAOB.

Cyzarraanbl TOA 30pHAO Hb OHAAHH XIPITASTYAMHH 3aH TOABMAT TOOH apraap
TOJOPXOHAZK, GanuryyAAaraZ, X3pSTAIYUAH CErMEHTYMADA, MAaPKETHHIMHH CTPaTerd, YHIHY
X3POTASMYUMH GOZAOTBII TOZOPXOMAOXOJ IaapAAaraTal ereraeAll CyypHUACaH HOTOATOOT

6uH GOATOX IOM.

Cyanaracan 6aiigar

[laxum xyzarzaa cyyAmHH apBaH KHAL XypJalTall ©COXHHH X3p23p TOM JaTa, AaTaHZ
CYYypHACAH LIMHABIP TAPTaAT, XIPITASTYMHH 3aH TOAOBHHH INHHKHAIDD 33DP3T YHTADAYYZ
naBxap xerxipk 6aitma (Singh & Sharma, 2016; Attar et al., 2022). E-commerce
OPYMH/, OTerAAMHH aHAAMTHK Hb OaHIyyAAarblH TYHLSTI®A, HHHOBALMHT HMBIZYYADX
CTpaTeruiiH TOA XY4HH 3YHA GOAOXBII OAOH YACBIH cyaairaanyya onuorzor. IBM 6oron
McKinsey s3par cyaairaanbr 6afiryyAraryyAblH —CyJaATaaHZ OrerZeAl, CYypPHACAH
IIMHZB3P TapraAT eHJAep OYT33M:K, Yp AlITMHH ©COATT3H IyyJ XaMaapaATaHT XapyyACcaH
60 Ilposoct 60r0n (Dascerr Hapbm cyaarraana (Provost & Fawcett 2023) 6usnecuiin
anarutukuiir - descriptive—predictive—prescriptive racsH IIaTAaraap aHTMAAQH IOMAZBIP

rapraATblH 4aHapT HOAOOAIOT I'dK TOJOPXOHUACOH.
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X3parAsrduiiH 3aH TOAGBUHH OHOAYYZ Z1aXb XOHTOASAT, YPAaMIIYYAAbIH HOAGOT TaHAOGapAax
YHZ3C GOAZOr 6a XIP3TASTYHHMH XyJAAZaH aBaATblH MIHHABIPUHI TOAOPXOHALOT 'K Y3COH
6or Dick & Basu (1994) vyuswu 6afiarbir gaBTamzk, 3aH  TOAeB, XaHZAAraap
TOZOPXOHAZOr. OH® Hb XOHreAeAT—reward CHCTeM XIPSTASTYMHH 3aH TOAGBT AMap
HOAGOTIHT TOOH apraap CyAAaX INaapAAarbir 6YPAYYAZST.

MoHroAbln HeXIeAZ LAXUM XyZaAZaa ©CoH TOITBOPXKIK Oalraa 4 erergeA CyypHACaH
yAMpZAAAra, aHAAMTHKHHH wuHTerpan cyA xaBadp 6Gaiima. UN Mongolia (2023) 6oaon
Xermamiin sam (2023) mmpxurar xyzarzaanbl 63A9H GaHAABIH YHIAIDDHZ 6rerIAMHH
yaHap, HWHTErpal, AaHAAMTHKMHH 4YagaBX AyTyy OGafiraar ouuoacoH. JloTooapn
cynarraanyyzaas (Menx6asacraran, 2008; I'ypramzxas, 2013) xsparasrumitn saH Teaes
OHOAbIH TYBIIMHZ TaiiAGapAaracaH 60AoBY  transaction-level ereraeaz Tyaryypaacanm
aHAAMTHK CyZaAraa XoBop OaiHa.

Hiimaac smaxyy cyzarraa Hb OHAAHH XyZaaZaaHbl GOZUT 3aXHAaATblH 6rerfeA 33D
YHIICASH XOHTOAOAT, YPaMINyyAaA, XyJaAZaH aBaATblH JaBTaMzK, GaHPIIAbIH HOAGOANMHT
TOOH apraap YyH9Ax, VIOHrOABIH HOXII6AZ OHOABIH 6a AHAAMTHKHHH XOCOACOH Cyypb

cyaairaar 6YpAYYASX 30PUATOTOU IOM.
CYJAATAAHbBI APTA 3YH

OHAXYYy CcyJairaaHz ToOH cyzairaadbl apra (quantitative method)-bir ammraaz, “A”
xomnanuiin 2024 ombr muittr 98,432 mmpxsr oHAafiH 3aXHAATbIH OrerA6AZ YHAICAIH
XOPITASMYMAH XyZaAZaH aBaATbIH 3aH TOAGB, XOHIOAOAT-YPaMIIYYAAbIH HOAGOAGA,
6alpIIABIH SIATaar CTATHCTUKMHH TYBIIMHZ YHIACOH. OTergeas IaapaaraTail 19BIpA3Ias,
KOZYAOA, arperaT HSTTraA xuik, SPSS mporpambia xoppeAsuuiin mmmxuAras (Pearson
correlation), myraman perpeccuiin 3sarBap (linear regression), Har XyumH 3yHAMHH
aucrepcuii  muHkuArdd  (One-way ANOVA), BapuanchiH Tarm 6aliZAbIH - ITAaATaAT
(Levene’s test) 3apar apryyaprr ammraaB. Apra 3yil Hb 6reraeAZ CyypuACaH LIHHIBID
rapraatbid oHoA (Data-Driven Decision Making) 6oaron xspsrasrumiin 3aH TeAeBHIH
OHOAyyATall ysAZcaH 6erees; yp JyHr 6alryyAAarblH —MapKETHHT, CErMEHTHHAIA,
CTpPATerniH TOAGBAOATO/ AlIMIAAX GOAOMKHHT TOZOPXOHMAOX 30PHATOTOM.

Ownoavin yngacasa

Omnnalin XyzaArZaaHbl XIpITASTYMAH 3aH TOAGB OGOAOH OrerZeAl CYypHUACAH IIMAZBIP
rapraATblH CyZaAraa Hb OM3HECHHH aHaAMTHKMAH TOA OHOAYYZAaZ TYATyypAazar. Orerzaenz
cyypurcan mmizeap rapraateid (Data-Driven Decision Making, Provost & Fawecett,
2013) sapumaap 6afiryyarara CTATHCTHK HOTOATOOHJ, YHASCADH XOHTOAOAT, yPaMIIYYAAA,

6aHPIIABIH HOAGBAAMHT MIMHKAIX IaapAAaraTai. XoparAsrduiin yHs manuiH onoA (Sheth
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et al., 1991) up yus 6a ypaMIIyyAABIH 66pYAOAT XyJAAZAH aBAATaJ, HOAGOAISr 32K Y3A3T
TYA 3AT33p XyBbCardZblH XaMaapAbIl KOPPEASI, PErpeccadp LIAATaX OHOABIH YHZICAIA
6oagor. Yuamu 6aiarbm oHoa (Dick & Basu, 1994) xsparasrumiin aapravekumiin san
TOAGBMHr TaliAGapAazk, JaBTaMzk 6a XOHTOAOATHHH ysAAZaar IIHHKASX —IAapZAarbirt
6ypayyrasr. Men Technology Acceptance Model (Davis, 1989) ub omnraiin xyaarzan
ABaATBIH /JaBTAM2KMHT XOPITASTYMAH alll  alllMTAQATTaH XOAGOH TadaGapragar TyA

frequency-r cerMeHTYMAAMHH Y3YYASAT GOArOH alIUrAAX 6OAOMKTOM.

[laxum xyzargaanbl cyzaraans 3aH TeaeB 6a rasap3yiH CErMEHTYADA XaMTHAH Yp
AyHT3H T2 yacaH Hb Gadpmabia saraar ANOVA, aucnepcuiin Tarm 6yc 6aHabir

Levene TecTssp yHaASX YHASCAIA 6oAzk GaiiHa.
CYJAANT'AAHDBI YP AYH

DHAXYY CyZaAraaH, OHAAHH 3aXHAATbIH ererzeAZ, TOOH LIMH:KHATS3 (quantitative analysis)
xuitzk, xeHrerear (discount), ypammryyaan (reward), XyzarzaH aBaATbIH ZaBTaMzk
(frequency), 6adipmabm  saraa  (geographic  segmentation) 33psr  XyBbcarumz
6OPAYYAAATBIH Y3YVYADATYYASA X3pX3H HeAeerx 6Gairaar SPSS mporpamMwbia mryraman
perpecc (linear regression), xamaapabiH mmmakuAra® (Pearson correlation), war xyumn
3yHAMHH aucnepcuiin muHuArad (one-way ANOVA), papuancbin 2xura  6ailzabia

I
maaraaT (Levene’s test) ammraan yHaAsB.

XOHroAOATHIHH HOA00: XOHrOAOATHHH AyHJAaz X3M:K33 6a HMHAT 6opAyyAaATbIH
ayun

XoporAsruuiiH  TYBUIHMH — arperaT ereraeA /33D XOHTOAOATHHH JyHJAax  XIM2KdD
(avg_discount) 60ron nuiiT 6opayyrarTom ayH (tot sales)-miin xoopons Har XyBbcardraid
IIyraMaH perpeccHiH MHUHKHATYD (simple linear regression) xmiican. 3arBapbiH HMHAIIA
(model summary)-ufta yp aymrasc xapaxaz xamaapabiH koadguuuent R=0.210R =
0.210R=0.210, Taiirbaprax uazsap R2=0.044R"{2} = 0.044R2=0.044 rapu,

60PAYYAAATBIH X9A63A3AUIH 4.4 XyBUHT XOHTOAOATHHH XaM:K33 TaliAbGaprazk GaiiHa.
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Xycnazm 1. Xenzeneam—60payyaaamoin Mogeauiin Huiiusa

Model Summary

Change Statistics

Adjusted R Std. Error of R Square
Model R R Square Square the Estimate Change F Change df a2 Sig. F Change

1 200 044 044 | 1711179.408 044 | 1654.392 1 35939 000
a. Predictors: (Constant), avg_discount

)

Koa@@uuuenTbiH XyCHSITHHH Yp AYHT39p XOHTOAGATHHH AYHAAXK XOM:KDD HOT HOTKIIP

6coxeJ, HHMHT OGOPAYYyAAATbIH JAvH ayHaxkaap 0.965 Terpereep wamarasxa 6Gaiiraar
xapyyAcaH 6erees Koa((QHIMeHTbIH crazapTuuicaH ytra (standardized beta) 0.210, p <
0.001 rapcan Hb CTaTHCTHKMHH XyBbJZ a4 XOAGOIJOATOH, CYA—JAyHJ TYBIUHMH 3epar
HOAGOTIH 92k y33X 60A0MkTOH 1oM. JlaBxuabin maaraatbi (collinearity diagnostics) VIF
= 1.000, Tolerance = 1.000 6aiican up xyBbcary xooponabiH zapxuar (multicollinearity)
6alxryH, 3arBap HaWABapTal YHIASIJCIH GOAOXBIT UATIDHS.

OH> yp JyHr MPaKTHK TaAaaC Hb aBd Y3B3A, XOHTOAGATHHH 60JAOTO 60PAYYAAATHIT
TOZOPXOH XIM:KDDHJ JAIMKHAK 6Oafiraa 60AOBY OOPAYYAAATBIH HHHT 6COATOJ,  TOA
XeZeArerd Xyuun 6w, xapuH 6ycaj Xy4HH 3YAATSH (sAaHIysa ZaBTaMzk) XapblyyAaxaz

ZAYHZL 39PTHHH HOMDAT HOAOO YBYYAASr '3k TarAGapAazk GOAHO.

Ypammyyaaoin neree: Jdynaa:k ypammyyraa 6a ayngax saxuarrpin ayH

Ypammyyarom  aynaam  xsmzas (avg reward) 6oAOH HIr  3aXMaATbIH AyHAAXK AYH
(Average Order Value, AOV)-nitn xoopoHa IIyramMan perpecCHiH IIHH:KHATDD XHELK,
YPaMILYyAABIH GOZAOTO 3aXMAATIH GYTISZ XIPXSH HOAGOAX Oairaar YHaASB. arsapblH
miimpag R=0.750R = 0.750R=0.750, R2=0.562R"{2} = 0.562R2=0.562 rapcan ub
AOV.-uitn  xaA63A3AmiiH  56.2 XyBMHT 36BX6H ypaMINyyAAbIH XyBbcard TaHAGapAaz

6auraar xapyyax GadHa

Xycnsem 2.Ypamwyyaraa 6a saxuarzoin ayraaxc symeuiin mogeautin vuiiuza 6a ANOVA

Model Summary

Adjusted R Std. Error of
Model R R Square Square the Estimate
1 .750° 562 562 174883.8411

a. Predictors: (Constant), avg_reward
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ANOVA®
Sum of
Model Squares df Mean Square F Sig.
1 Regression 1.409E+15 1 1.409E+15 | 46082.582 .000"
Residual 1.099E+15 35939 | 30584357891
Total 2.509E+15 35940
a. Dependent Variable: AOV
h. Predictors: (Constant), avg_reward
Coefficients®
Standardized
Unstandardized Coefficients Coefficients Collinearity Statistics
| Model B Std. Error Beta t Sig. Tolerance VIF
1 (Constant) 41388.777 964.959 42.892 .000
avg_reward -3.757 018 -750 | -214.669 .000 1.000 1.000

a. Dependent Variable: AOV

).

KoappuuuenTtoin yp ZyHr®sp ypaMIIyyAAbIH ZYH HIr Harksdp Hamaraaxsg AOV
ayuazkaap 3.757 Terpereep 6yypu, cranzaapTuurcan xoapguuuent [=—0.750\beta = -
0.750=—0.750, p < 0.001 rapcan up wMmam Xy4TdH, CTaTHCTHKMAH XyBbj a4
XOABOTZIOATOR ypBYy Heaee 6Gairaar xapyyAx 6aitna. JlaBxiabin maaraataap VIF =
1.000, Tolerance = 1.000 rapcam Hb XyBbcardma XOOpPOHZOO JABXUAAryH, 3arBapblH
YHDAr?» HanzBapTal GalHa.

OH> Yp AVH Hb NPAKTUKT JapaaX yTraTal: eHAep ypaMIIyyAaiTaH 6apaa MX9BUASH bara
VHUHH aHTHAAAZ TOBAGPOX, XIPITASIYHZ, OHOO,/ypaMINyyAaA eHAOPTIH XAMA O6YTIITASXYYH
PYY IIMAXKHX XaHJAAAra asKHTAArZax OOAOXBII HATI2K  Oaiima. Oepeep xaA63A,
YPaMILLYyAABIH CHCTeMHMHr 6ypyy 3arBapuMAGan Har 3aXHaAraj HOLZOX JAyHZaz OPAOTbIT

6aracrax spcasA GHH.

Xoc Honoonnii 3arBap: XeHreaeAr 6a ypammryyaaa

[laamnaas xemreaear (avg discount) 6oron ypammyyaromn ayn (avg reward)-uiin
xapuauaH yviauasa (interaction effect) 60pAyyAaATbIH ZVHA sIMap HIMAAT HOAGS Y3YYAXK
Gaifraar maAraxbld TyAZ interaction = avg discount Y avg reward xyBbcaru 6yxuit
perpeccuiin 3arBap 6GOAOBCPYYACAH. -JarBapblH TaiiabGaprax uazBap oitpoanooroop 4.6

xyBb 6aitcan 4 F-yayyasar p < 0.001 TyBmmmnz au xoab6orzoatoit rapcan
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Xycnazm 3.Xoc neneenuii sazsapoin mogeauiin Huiiusa 6a ANOVA

Model Summary
Adjusted R Std. Error of
Model R R Square Square the Estimate
1 2159 046 046 1709069.445
a. Predictors: (Constant), interaction, avg_reward
ANOVA®
Sum of
Model Squares df Mean Square F Sig.
1 Regression 5107E+15 2 2.553E+15 | 874136 .000°
Residual 1.050E+17 35938 2921E+12
Total 1101E+17 35940
a. Dependent Variable: tot_sales
b. Predictors: (Constant), interaction, avg_reward
Coefficients®
Standardized
Unstandardized Coefficients Coefficients Collinearity Statistics
Model B Std. Error Beta t Sig. Tolerance VIF
1 (Constant) 135515.321 10120.376 13.390 .000
avg_reward -9.462 314 -285 | -30.120 .000 296 3374
interaction 1.839E-006 .000 .090 9.476 000 296 3.374

a. Dependent Variable: tot_sales

Koauimentpin yp AYHI33p ypaMITyyAABIH —XyBbCard 6OpAYYAAATAZ  YPBYY
noreetait  (Px-0.285\beta \approx -0.285Bx-0.285, p < 0.001) 6afican 60r

interaction XyBbcaru 3epar, cTaTUCTHKMHH XyBba au xoa6orzoatoir ([=0.090\beta

06p6O

\approx 0.0908%0.090, p < 0.001) wuereersit rapcan. JH> Hb XOHTOAGAT 6a

YPaMIIYYAABIT 36B XOCAYYACAH TOXHOAIOAZ OGOPAYYAQATHIT Z@aHraap XdPIrKYYACOH
YPaMIIIyyAdA 3CB3A 36BXOH XOHTOAGATOOC HMAYY YP JYHTIH HIMIIAYYASX GOAOMKTOMT
UATI22k GaiHa.

VIF = 3.3 tyBumng 6afican Hp interaction MOZEAHMHH XyBbJ 36BIIO6POraex AyHJ 33PTHHH
AaBXian 6erees 3arBapblH GOAUT YP AYHJ COPreep HOAGOAOX XIMKIIHJ XYPIITYH Tazk

Y33B.

Baiipmabin arraa 6a gaBTam:kuiiH XaHgAara
Bopayyrartem ayn (sales amount)-r ayypsr (district)-39p 6yAsrasH Her xyuumH 3yHiuiH
aucrepcuiiH  mumkuArad (one-way ANOVA) xuiicHssp 6alipIiAbIH siAraar YHIASX3Z

AYHZAXKUUH 36pYY CTATHCTHKUMH XyBbJZ a4 XOAOGOTZOATOH (F = 15.799, p < 0.001)
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rapcaH 6erees; BapHAHCHIH :KHTA 6algAbIr maaracaH Levene-uiin Tect (Levene’s test) p
< 0.001 yrrarait 6yoy ayypsr 6YpuHH 60PAYYAAATBIH XdA63A33A :xkura 6yc 6Gafiraa Hb

TOTTOOT/ICOH
Xycnaem 4. Ayypeuiin myswinuii 6opayyaarmein ANOVA 6a Levene mecm

Descriptives

sales_amount

95% Confidence Interval for
Mean

N Mean Std. Deviation Std. Error Lower Bound | Upper Bound Minimum Maximum

1 32351 103821.2683 | 224937.1552 | 1250.596887 | 101370.0525 | 1062724841 .0000000000 | 17550000.00
2 24814 | 97310.90164 | 188632.3867 | 1197.478903 | 94963.77237 | 99658.03092 | .0000000000 | 22293500.00
3 16023 | 93694.94395 | 121738.8312 | 961.7389640 | 91809.82781 95580.06009 | .0000000000 | 4987500.000
4 10582 | 110658.0657 | 270105.1321 2625.723296 | 105511.1538 | 115804.9775 | .0000000000 | 19933200.00
5 3916 | 1352259116 | 551409.5616 | 8811.563008 | 117950.2245 | 152501.5987 | .0000000000 | 21000404.04
7 1 25200.00000 . : : .| 25200.00000 | 25200.00000
8 1 34000.00000 % 3 : .| 34000.00000 | 34000.00000
8 1 36480.00000 : : : .| 36480.00000 | 36480.00000
10 10743 | 111404.2986 | 340763.8352 | 3287.688857 | 104959.8207 | 117848.7765 | .0000000000 | 21000404.04
Total 98432 | 103341.4848 | 2463683160 | 785.2658304 | 101802.3736 | 104880.5960 | .0000000000 | 22293500.00

Test of Homogeneity of Variances

sales_amount

Levene
Statistic df1 df2 Sig.
52.778° 5 98423 .000

a. Groups with only one case are ignored in
computing the test of homogeneity of
variance for sales_amount.

ANOVA
sales_amount
Sum of
Squares df Mean Square F Sig.
Between Groups 7.662E+12 8 9.578E+11 15.799 .000
Within Groups 5.967E+15 98423 | 60624430612
Total 5.975E+15 98431

Darssp yp AyH Hb GaHPIIAbIH OHLIAOTMAT XapraisaH Y3C3H cerMeHT4HAdA (geographic
segmentation) XWHX IIaapaAaraTair MATT: 6alHa. ©Oepeep XsA63A 3apUM  ZYYPAIT
6OPAYYAAAT TOTTBOPTOH, 3apuMJ, Hb X3A0DA33A e6HAep Oadraa Hb MapKETHHTHHH
UJBBX:KYYADAT, YPAMIIYYAAbIH 6GOJAOTBII 6ycUMACRH 6aHaraap sIATaz  X3PATKYYADX

6O0AOMZKTOH T'3COH JOXHO erd 6aHHa.
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Heree Taraac xysarzaH aBaATbiH zaBTamMzk OOAOH /JYHZAXK XOHTOAOATHHH XOOPOHZ
Pearson xamaapabm mmHxuArss (Pearson correlation) xuitxag r = 0.008, p = 0.141

rapd, xamaapai 6apar TSITSH aZMA, CTATUCTUKHUMH XYBbJ ad XOAGOTZOATYH 6anB

Xycnzzm 5.Jasmamxc 6a xeHzenoamuiin xamaapaviH KodppuyueHm

Correlations
frequency | avg_discount
frequency Pearson Correlation 1 .008
Sig. (2-tailed) A4
N 35941 35941
avg_discount  Pearson Correlation .008 1
Sig. (2-tailed) A4
N 35941 35941

OH® Hb YHSHY X3P3TASMY HMAYY OAOH yJaa XyZaAZlaH aBJar aTAaa 3aaBai 6ara XOHIOAGAT
aBJar Tr3CdH OHOABIH Taamar OOJUT 6rerZeA [3p TOITBOPTOH 3YH TOFTOA 6GOAK
xaparzaaryiir uATra:x 6afiHa. ©epeep Xx3A69A 6alryyAarbiH OOOTHHH ypPaMIIYyAAbIH
60AOr0 AaBTAM?KTaH XIPITASMYAMHI TYCTaHAaH SIATAX, 66p HOXLOAeep ypaMIIyyAax

Galaraap xapaaxaH 30XHOH GaWryyaargaaryd 6anzk GOAOX IOM.

Capoin TyBmHME yAHPABIH X3A63133A

Bopayyraatemn  ayar cap 6ypasp xapbuyyican Har xyumn syiamiin - ANOVA
ITHHAKMATDIT33p CapblH  JAyHJAazK GOPAYYAAATBIH sIATaa CTaTHCTHKHHH  XyBbJ a4
xoa6orgoaryit (p = 0.074) rapcan 6oa Levene-uiin Tectasp Bapuancom saraa p = 0.042

TYBIIUH/J HA3PCIH

Xycruzem 6.Cap 6ypuiin 60payyrarmuir JUCNEpCUiiH LUHICUAZID

Test of Homogeneity of Variances

sales_amount

Levene
Statistic df1 df2 Sig.
1.842 11 98420 .042
ANOVA
sales_amount
Sum of
Squares df Mean Square F Sig.
Between Groups 1.114E+12 11 1.012E+11 1.668 074
Within Groups 5.973E+15 98420 | 60692815022
Total 5.975E+15 98431
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Jypcaansac xapaxaz 3-p cap, 9-p capa 60pAyyrarT xapbuaeryil emzep, 8-p cap, 12-p

capa bara 339p3ar 6ypr8.H X3B MasdAr azKuraarzicaH OOANOBY DHD 36pYY Hb CTaTHCTHUKUHMH

XyBb/, XaHTaATTal XY‘-ITSﬁ, TOFTBOpTOﬁ YAHPADBIH Sq)q)eKT I'azKk AYTrH3X TYBHIHUH/ XYpSSFYﬁ

6aiina. [iiMmeac 6oruHo XyralaaHbl HST KHAHMHH OITAOALAOCOP A KOMNaHMHH OHAAHH

XyZaAZlaaHZ, YAMPAbIH XYYTSH HOAOO TOLTOXI'YH, XapUH TOJOPXOH capyyaaz OOTHHO

XyralgaaHbl KaMITaHHT axKHA, MapKeTI/IHI‘I/If;IH HIA3BX:KYYAIATIIC IIaATraaACaH X3A063A33A

JaBaMrannk 6aiHa ra: TauaGapAazk GOAHO.

TOOH IIHHKHATIIHAM HATTIIA

Huiit aynrasp aBu ysBaA, TOOH IMHAKMAT9SHHH Yp AYH Hb:

XOHreABATHIH 604A0T0 60pAYYAAATaZ 3epar GOAOBY AyHJ TYBLUIHHH HOAGOTIH;
Ypamuryyarbm xamaxas 6ypyy sarBapunaracan ToxuoAzors AOV-uiir 6yypyyarax
DPCADATIH, XYUTIH ypBYYy XaMaapaATau;

XeHreAeAT 6a YpaMILyyAABIl 36B XOCAYYACaH Yes GOPAYYyAAATaZ HIMIAT 3epar
HOA60 O6MH 60A0X GOAOMKTOH;

Balipmabin  TYBIIMHA 6GOPAYYAAATBIH AyHZAax GOAOH XIAOIABIA sIATaaTal TyA
rasapsydH CErMEHTYHMADA XUHUX IIaapiAaraTau;

JlaBTamzk 6a XOHrOAGATHHH XOOPOHZ TOTTBOPTOH XaMaapaA a:KHTAArZaaryll TYA
YHSHY XIPITAITUAUAT XOHTOAOATHHH 6yc, ©ep TepAMHH ypamiyyAiaap (oHoo,
YHAUMArD3, ZaByy 9pX I'3X M3T) SIATaH ypaMIIyyAax GOAOMKTOMH;

CapblH TYBIIMHZ XY4T3H YAHPABIH S(@EKT HAPIIYH 66rees 60PAYyAAATHIH
X9A69A35A TOAYAOH OOrMHO XyralaaHbl KaMIIaHMT akAaaCc Xamaapd Oauraa

60A0ATOH.
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Darssp TOOH Yp AYH Hb JapaarHiH OYASIT aB4 y33X HaHZBapTaH OalAAbIH YHIArD3
(reliability) 60r0on mmiizBap raprarTbhir AMKMX NPAKTHK 36BAOM:KHHH YHASC Cyypb GOAX

6alHa.

Haiiasapraii 6aiigaAbin MHHKHAT

OHAXYY CyZaATaaHZi allMTAacaH 6rerJeA Hb OHAAHH 3aXHaArblH CHCTEMD3C aBTOMAaTaap
6YPTraracoH  ydpaac XOMKHUATHHH HIIZK TOTTBOPTOH, CyObeKTHB aAZaa 6araTai, 3X
CypBaA2« HAT IKMA 6aficaH Hb TOOH LIMHKMAIDD XHHX Cyypb HOXIOAMAT XaHraxs GailHa.
HMitm Tepauitn transaction ererzen Hb cyzairaaHbl HaizsapTai 6Ganzan (reliability)-pbm
YHAC3H 1maapaAarbir 6ypayyaasr rax ysasr (Hair et al.,, 2020).

Xoagmiin Tapxartein maarartaap discount, price diff 3spar xyBbcaruma xsBuiln
TapxaATTail, sales amount ub log XyBHpraiThH aapaa X3BHHH TapxaATaz OHPTCOH TyA
xoppersn, perpecc, ANOVA 33par cTaTHCTHKHIH TeCTYYAMHT X3p3rAdX GOAOMKTOH I'azk
ayrass (Shapiro—Wilk).

Multicollinearity-uitn maraitaap 6yx xysbcarumitn VIF < 5 rapcan mp perpeccuiin
3arBapT JaBXLUAA 6afXTyH, XyBbCardZblH HOAGOAOA OWe JaacaH 6Galzraap YHIAITAIX
60r0MzkTOMT XapyyAcaH. Interaction xysbcarumitn VIF xosuiin TyBmmmz 6afican.
Yaasraauitn onomuaroo (Residual diagnostics) xwuiicsn 6erees Durbin—Watson =
2, Cook’s Distance < 1 rapcan Hb yAzsrasa camamcapryil Tapxca, outlier-yyza sarsapr
HOAG6 Y3YYAISTYHr HATIIB. Perpeccuiin MaTemaTHK IIaapjaara XaHrarzca.

Validity 6yioy xammmarmiin xyumnrsii 6afigan Hb MeH xaHraaTTal  GaiicaH.
Cyaaaraans ammraacan sales amount, discount, reward 3spar xyBbcardua Hb cuCTeMHiH
60auT 6YPTraAHiH ererzer TyA ‘content validity” emaep raxzx ysms. CraTucTukuiln XyBba
Pearson correlation, Regression, ANOVA TecTyyauiin yp AyHrsasp roa xaMaapAyyZabiH
HX3HX Hb a4 XOAGOIZOATOH rapcaH Hb CyZaAraaHbl 3arBap OHOBYTOH 6airaar Xapyyax

6alHa.
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AYTHIOAT

OHaXYy CcyJaAraaHZ OHAAHH XyzaArjaanbl 98 msnra rapyil 3aXMaATbIH 6rergeAl YHAICAIH
XOHTOAOAT, ypaMIIyyAaA, XyJaAZaH aBaATblH — JaBTaM:k, OaHpIIAbIH  XyBbCarduz
60pAyyAaATaZ sMap HOAeOT3H 6Goroxbir SPSS ammraaH TOOH NIMHKHATS3I93p YHIAIB.
I Ium4MArs5HHE TOA AYTHAAT Hb XIPITASTYMHH JABTaMzK GOPAYYAAATbIH XaMTHHH XYdTOH
aetepmunant 6oroxbir (r=0.921) xapyyacam 6on xenreaeatuitn mereersa cya ([=.210),
ypamiyyarbi aya AOV-1 xyursii ceper noereerain (f=—.750) 6aiis. Datipuiabm siaraa
CTaTHCTUKHHH TYBIIHMHJ CYA HA3PCOH, XapMH XOHIOAGAT—YPaMIIyyAAbIH XOCOACOH 3arBap
60pAyyAaATaZ au XOABOTAOATOR 6coATTal x0AbooTol Gaitna (3=.090). Darssp yp ayn ub
erereAZl CyypUACAH CETMEHTHHASA, XOHTOAOAT—YPaMIIYYAAbIH OHOBYAOA,  YHIHY
XOPITASMYMAH  XOTOAGOPHHr  CTpaTerMdH  TYBUIMHZ ~ 6GOAOBCOYyyAaxaZ, — AllMIAArJax
6OAOMKTOHI XapyyAzk GakHa.

Cyzaairaanbl MpakTUK a4 XOAGOTZOA Hb OHAGP JABTAMKTAH X3PITASYZSJ HHIAICIH
loyalty program xspsrxyyasx, ypammyyarbm 6yrupir AOV-tail ysaazyyAaH IIHHSYASX,
XOC ypaMIIyyAAbIH KammaHuir oHoBuTol 6oarox, Power Bl dashboard ammraan xyzarzan
aBaATbIH 3aH TOABHHT real-time xAHaX GOAOMKMHT TOZOPXOHACHOOP HAIPHS.

['scoan xosamii 4 cyzarraaHz HAr KHUAHHH OrergeA allUrAACHAaaC IIAATraaraH YAHPABIH
GOPUNGAT GYPIH HAPIITYH 6erees zeMorpa(HuilH MIAIIAIA AYTyy 6aficHaap 3aH TOAGBHHH
TYH CErMEHTHHASA XHHX 6oAOM: xsisraapaaracaH. Reward xyBbcard Hb ypamimyyaAbiH
OAOH TOPOAT GAHAABII GYPOH UADPXHUHAIIYH 6Oree/; 3aX 399AMHH TaZHbl XYYUH SYHACHUT
Tycraaryd Hb yp JAYHZ HOAOOAOX MaraJAaiTaH.

[laamuza onoH KMAMHH 1LAr Xyralaasbl LIyBaar allMTAQH YAMPABIH YP HOAG6r HapHABYAAX,
xaparasruniin  kaactepuiH aHaiuTHK (K-means, RFM) xwmiix, LTV—a cyypuacan
CerMeHT 60AOBCPYyAaX, MaIllMH CypraATbIH TaaMarAaAblH 3arBapbir HIBTPyyAsx, A/B
TYPIIMATaap XOHTOAOAT—YPaMIIYYAABIH GOZAOTBIN 6aTaAraazkyyAax IaapAAaraTai.
Epenxuiiz Hb ayrHsXsz ereraeas CyypuAcaH yAHMPAAATbIH apra 3y Hb OHAAHH
XyZaAZaaHbl 60PAYYAAATbIH CTPATErHMAT MIMHAKADX yXaaHbl YHASCADATIH, OHOBYTOH raprax

6OAOMAKHMHUT 6OZUTOOP HIMBTAYYAK OanHa.
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