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COMPARISON OF CONSUMER LIFESTYLE SEGMENTATION
MODELS: APPLICATIONS OF AIO, VALS, LOV, AND LOHAS
MODELS
Ugtakhargal Baldangombo!, Davaasuren Batsukh!, Otgonsuren Yadamsuren'

Abstract: Lifestyle segmentation models serve as important analytical tools for
understanding consumer behavior, preferences, and purchase decision-making
processes. | hese models classify consumers into lifestyle-based segments by analyzing
psychological and social factors such as daily activities, interests, values, opinions,
and attitudes. As a result, they enable marketers to develop more targeted strategies,
optimize product development, strengthen brand positioning, enhance communication,
and increase customer loyalty.

This study reviews four widely used lifestyle segmentation models: AIO (Activities,
Interests, Opinions), VALS (Values and Lifestyles), LOHAS (Lifestyles of Health
and Sustainability), and LOV (List of Values). Each model has its own historical
background, theoretical foundation, research methodology, and application scope. The
aim of this research is to analyze and compare these models from both theoretical
and practical perspectives.
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X3PITAIMUUHAH AMb/IPAABIH X3B MAATHUAT
CEI'MEHTYA9X 3AIBAPYYJbIH XAPBLIYYAAAT: AIO, VALS,
LOV, LOHAS 3AI'BAPBIH X3P3ITAJD
Xypaanryii: X3parAsrduiiH  3aH TOAGB, COHTOAT, XyZaAJaH aBax IIMHABIP
FapFaJ\TbIF Oﬁ}\roxoa aMbﬂ,paJ\bIH X3B MaﬂFHﬁH CerMeHT‘U\S]\HﬁH BaI‘Bapny[, Hb ‘{yXaJ\
a4 XOAGOTZOATOH. DArssp 3arBapyys Hb X3PITASTYMHH ©/16p TYTMbIH YHA XOJAOA,
COHHUPXOA, VHIT 3YHA, Y39A 6OJOA, XaHAAAra 33p3r CITTIABYHH GOAOH HHUHATMHUHH
XYYUH BYHAC /1990 YHISCASH THAHUUI aMbJPAAbIH X3B Masraap aHrHAZK, HzKHA
TecTal 3aH TeAeB Gyxuil GYATYyaaJ XyBaaX GOAOM2KMHr oArogor. YYHuUH yp AYHZ
S0PUATOT 3aX 399AJ HMHILCOH MAapKETUHTHHH CTpaTerH 60AOBCPYyAax, 6YT3araaXxyyH
XOIZPKYYAIX, OPIHAMUr XOHOINIYyAaX, XapUALAAr CaMKPyyAax, X9PSTASTYMHH YHOHY
GalZABIT HIMATAYYAIX 6oroMzk 6ypazsr. Duaxyy cyaairaanz AlO (viia xeanren,
coHHpXoA, y339A 6010r), VALS (ymar 3yiia 6a ambaparbm xaB masr), LOHAS
(3pyyA MaHz 6a TorTBOPTOH 6aHAABIH aMbapaAbiH xaB Masr), LOV (yuat syiircuitn
»KarcaaAT) 33paT J6pBeH TYrdMAA 3arBapbil TOMMAOH aBY Y3A23. 3arBap 6yp
©OPHHH I'9COH TYYXDH YYCIA, OHOABIH VH/ICADA, CyAaAraaHbl apra 3yd, X9pP3TADDHHH
Xypa3Tai 66ree;; HJ 3arBapyyJblH OHUAOTHHT OHOAbIH 6a IIPaKTHK TaAaaC Hb

AYTHI2K Xapyy]\aXbIF BOPI/IB.
Tyaxyyp yre: Xoparasruuitn ambaparom xs8 masr, AIO,VALS, LOHAS, LOV
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1. Opmma
Ounee yes XaparAaryMilH 3aH TOASB yAaM HapHIH TOBOITH, OAOH XYUHH 3YHACIIC XaMaaparTai
60r0H  xyBbcaH eepuirergexs 6Gairaa (Shamini & Hariharan, 2019) 6erees yaamzxaart
CerMeHTYAIAMHH apryys (Hac, XyHc, OpAOTO I'3X MIT) X3PATAMYMAH IIHHABIP FapraAT, YHIT
3YHA, 3aH TOAeBHHT OypaH Iyipa Taiabaprax wazaxryia xypu 6aiima (Yankelovich &
Meer, 2006). Miima uayy rynsruii, carraasyiin 60A0H YHST 3YHA/ CyypHACAH aMbpaAblH
X3B MasTHHH CEerMEHTYASA Hb MapKeTHHTHMHH OHOBYTOH CTpaTerH GOAOBCPYyAaxaz HAYY
Yp ZyHTH apra 6oaoH xer:m:k 6Gaiima (Sainjargal et al., 2022). Mura:x epren xypasuz
XMHTZ3X CErMEHTYADA Hb XDPITASTYAMMH 6/6p TYTMbIH YHA a:KMAAAraa, COHHPXOA, Y33A
6010/, YHOT 3YHA, XaHZAATBII CYZaAK, TAAHUNAT UAYY HAPUUH OYATYYZA3/ XyBaaX GOAOMKHAT
oarozaroopoo oumaorroit (Nie & Zepeda, 2011). Omneezep 3ax 3331 6aliryyararyya
30BX6H OYT3r/A9XYYH, YHAYHMAIDST CaHAA OOATOK, HHHAYYADXDIC TaZHa X3P3CASTYMEH
OHIIAOT XDP3r199, YHIT 3YHA, aMb/JIPAAbIH X9B MAsiTMUT OMArOK, 6paH GOAOH X2PATAIIYUHH
XOOPOH/L YPT Xyrallaabl yH® LBHMHr 6uil Goarox miaapararatail 6orxss (Khan et al.,
2022). AmbapaibiH X3B MasrHHH CETMEHTYASAMHH 3arBapyyJbIl 36B COHTOH X3P3TAX
Hb BOPI/U\TOT XSpSF}\QFqﬂ,Sﬂ, XYPSX, 6YT39FZL9XYYH XOI'ZKYYA3X, MapKeTI/IHFI/IfIH XapI/U\gaaI‘
Yp ZYHTOH yaupAax Cyypb HOXUOAMHr 6ypayyasx aa xoaborgoaton (Liu et al., 2012).
Tyyuursn sarssp sarBapyyapir xapbllyyAaH CyAAaX Hb MapKeTepyyZ GOAOH CyAAaauzaz
X9PICAIYUAH 3aH TOAOBHUI MAYY HAPUHABYAAH OHAIO:K, YAMAaap 3arBapblH XDPITAIIHHH
OHOBYTOH YHUIASAMHI TOZOPXOMAOX0Z YHIT3H XyBb H3M3p OpyyAax oM. JHIXYY CyZaAraaHbl
BOPHJ\FO Hb XSpSF]\SF‘{I/IﬁH aMbL[,paJ\bIH X9B MaﬂI‘I/If/’IH CEeIrMEHTYAIN], eprel-l allluraaragzar AIO,
VALS, LOHAS, LOV szarsapyyapir oHoAbIH 6a MPAKTHK YYZAHI3C XapbllyyAaH HIHHKADX,
THATI3PUHH XIPITAIDHUHA OHILAOT, AaByy GOAOH XsI3raapAAATBII TOZOPXOHUAOXO[, OPIIHMHO.
2. Awmbaparbin X3B MasiTHHH CErMEHTUAIAHHH 3arBapyy/bIH YYCIA XOT?KHA, OHOABIH

YHAICAIA

2.1. AIO (Activities, Interests, Opinions) sazsap
AlO sarBap Hb aMbzpaAblH X3B MasTMMH CErMEHTYADAMHH XaMTHHH 3PTHHE 3arBapyyzblH
HAT oM. JHIXYY 3arBap Hb xaparasryuiiH yiazsn (Activities), comupxon (Interests), ysaa
60z0n (Opinions)-bir oHATO:K, T3AHHE 3aH TOAGBHHI ypbAYMAAH TaaMmarAaxaz, UMTADZST.
AHaXYY 3arBapbIr yAaMKAaAT xyH am 3yiH (demographic) apryyaaac mayy ammamuk, morn
XaHJAATBIT 3aX 339AMHH CEIMEHTYAIAZ HIBTPYYAIX 30puAroop 6oroBepyyacan (Harold W
& Christopher C, 1974). AlO sarsap Hb Toz0pX0ii 6YT33rA9XYYHHH YHACIH XPITAIIYAUHT
(heavy users) HApPYYASX2Z HOH TOXHPOM:KTOH 66reejl XdparASTYAMAH aMbJAPAAbIH X3B
MasTHHH HapUHH IMUPUHH MIMHKYYAMHT TYH3MHE TOZopXoHA0X Goromzuir oarogor (Harold
W & Christopher C, 1974). Ouaxyy 3arsap Hb OAOH SHSBIH COEA, 3aX 3I9AUHH HOXLIOAZ
YAH XaTaH alIUrAargax 6oAoMzxTol sarBap oM. |yxanabar, AHY-aac 6ycaz opuyyaaz
DHIXYY BaFBaprF TyXa;IH y}\CbIH Xspar.l\arqﬂ,l/lﬁﬂ aMbﬂ,paJ\bIH X3B MasiArT HHﬁgYYJ\SH
00pUHACOH Oanzar 6a (akTop GOAOH KAACTep IIMHAKHAMDDHHH apraap XdP3TAIIYUHH
6yAryyauiir Togopxoiiroxzoo ammuraagar(Alexander P., 2020). Muracussp ambaparbi xa8
MasiTHHH OHLIAOT INHHKYYZUHT TOJOTIOzK, sIH3 OYPHUHH 3aX 399AJ XaMaapax OAOH TOPAHUHH
X9PBTAMYUIH 3aH TOAOBHUT OUATOXOZ GOAMTOH, YHD LIDHTIH X3PIICIA GOAZOT.
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2.2. VALS (values and Life Styles) sazsap
VALS zarpapoir Craugopapin Cyaaaraansr Mucruryr (Stanford Research Institute, SRI)
60A0BCpyyACaH 66rees; XIPITASTYHIH 3aH TOAGBHMHT TOZOPXOHAOX0Z YHST 3yiac (values)
60r0H ambaparbiH xaB Masr (lifestyles) xspxon Hereeaaruiir oHIAOH aB4 y3z3T. DHIXYY
3arBap Hb XIPITASTYJMHT YHOT 3YHAC A99p Hb YHASCASH MHHOBaTopyys (innovators),
amzxuaTaz, xyparauz (achievers), ampba yazsrcaz (survivors) rax MaT ToZopxoH 6YArYYaASa
xyBaagar (Alexander P., 2020; Novak & MacEvoy, 1990). VALS sarsap ub 30Bx6H
AHY 6yc, eep 0r0H yACHIH 3aX 399AYY/A37 6PTEH XIPITAITAAST 66T66 TyXalH OPHbI COEABIH
OHIIAOTT TOXHPYYAaH XyBuprax xaparascasp upcan(Alexander P., 2020). VALS sarsap
Hb X9PITASTYMHH COTFIABYHH OHIAOT LIMHAKYYZA, TyxaiiaGan ‘eepTee XaHzaX XaHAAara
(self-orientation) 6oron “ambaparbiH xaB Masruitn uur 6apumzkaa’ (life-style orientation)
39P3T XYYHH 3YHAC 193D YHAICASH cermeHTUAdA xuizar. Cyzanraaraap VALS sarsapbr
66D 66D YAC OPHYYZBIH 3aX 339AJ HyTarmyyAax 60AOM2KTOH 600X Hb TOTTOOTACOH 66rees
YYHZ TyXallH OpPOH HYTTMHH TypLIHATaap TOZOPXOHAOTACOH Y3YYADATYYZAMHI alllUrAajar.
Tyxaiin6an Mcnanug smaxyy sarBapbir IIMHD TEXHOAOTHHT XYA99H aBaX XIP3TASI4HHH
XaHJAArbil CyJAaxaz, allMrAacaH 6ereez yp AYHZ Hb IIHHIYAIA, XaHJAAra, rapaap XHAX
YazBap, OIOYHbI YaJaBXH, yAAMKAAAT Y39A, MaHAAHAAA 39P3T 3ypraaH TOA XIMKIICHHT
raprax upcan 6amna (Herrero-Crespo & Piirez, 2014).
2.3. LOV (List of Values) 3azsap

LOV (List of Values) sarsapnir Kahle anx ussrpyyacsn (Kahle et al., 1986) 6ereea sus
Hb X3PITAIMYMAH CErMEHTUAIAZ XyBb XYHHA YHST 3YHACHMHI TOA Cyypb GOATOH alllUTAajar.
OHaxyy 3arBap Hb alOyArYd GalziaA, aM:KHAT, a3 :KapraA 33par XIPITAIMYMAH 3aH TOAGBT
HOAGOAZT TOA YHAT 3yiacuir Togopxoiazor (Begunca, 2016; Kamakura & Novak, 1992).
LOV sarBappir xyHc 60AOH TEXHOAOTHHH X3PITAIHZ OPreHEep AallHrAazi, YHIT 3YHAC
X9PITAMYMAH XyZaAZaH aBaX IIMAZBIPT X3PXdH Heieeaaruir cygarcan baizar (Koo et al.,
2008; Szakély et al., 2014). LOV zareap Hb X3parASrymiiH 3aH TOAGBHHT TOZOPXOHAOX
COTTIABYHH CErMEHTYAIA/, OPTOH XIPITAITAASr 66rees 3apUM TOXHOAZOA TOZOPXOH XYH aMm
3YHH GYATYVA97 TOXHMpyyAaH XyBHpraz ammraagar. |yxaiiab6ar LOV sareapeir ammraan
aMbJIpaAbIH X3B MasTHHH cerMeHTHHr Vlcnammiin axmaz XsparAsrdguilH XyBbz YYCTOXa9d
3ypraaH siaraaTail 6yAruir Togopxoiiacon 6aitna (Ramos-Soler & Irene, 2008). Men snaxyy
3arBapbIr IIap aHpParHbl XIPITAIIHUH X3B MasATHHT CyAAaXa/ alllUrAaz, X3P3TASIUAHIT CIOPT
3yraa LPHIAAJ AYPAArdu/l, yAAMKAAABIT 9PXIMASIMY I9p 6YA TOBTHYYA, SPYYA MOHJ AlOyATYH
6aHAABIT Z99AASTYH/ IICIH IypBaH G6yAarT xyBaacaH Gaitzar (Begunca, 2016).

2.4. LOHAS (Lifestyle of Health and Sustainability ) sazsap
LOHAS (Lifestyles of Health and Sustainability) sarsap up xspsrasruguitn spyya mauz,
TOITBOPTOH 6aMJaAZl YMIADCIH COHHPXOA ©COH HAMIrAZxK OydATaldl X0AB00TOMroop Gui
60ACOH. DHOXYY 3arBap Hb éc 3YHTSH, GaliraAMHH TapaiTai, XYpa9ASH OYH OpPUMHZ 33ATOH
6YTI3rA9XYYHHAT YyXaAdHAZAT XIPITAITUAMAT 30pHATOT 6yAar 6oaron togopxoiazor(Choi
& Feinberg, 2021; Lendvai et al., 2022). LOHAS 3arsap upb roo caiixan 60A0H XyBHiH
apuMAraaHbl caabap 39p3T TOITBOPTOH X3P3rA3d ZaBaMraiazk 6yl carbapyyaaz OHUTOH ad
xoa6orgoatoin (Ambak et al., 2019). LOHAS xspsrasrunz ub 3eBxeH 6yTsarasxyyHui
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alllUr TYChII 3PIAXMHUAASITYH, XapUH TyXahH OYTI3TA3XYVHHUH YHAABIPADA, TIDBIPAIATHHH
B ZlaXxb HMHTMHHH GOAOH Galraib OPYHbI YpP ZAraBPbIT 4 YyXaAdAaH y3A3r. JHD XYPISHZ
cyaraaung LOHAS sarsapbir 36BxeH cerMeHTYASAZ allMrAaxaac raZHa HOFOOH MapKETHHT,
TOTTBOPTOH OP3SHAMHT, HUATMHHH XapHylLAaraTall XSp3TA99HHH CyJaiTaaHZ 4 ©ProHeep
ammraax 6oax3(Ambak et al., 2019; Lendvai et al., 2022)
3. AmbapaAbiH X3B MasrHHH CErMEHTYAIAMHH 3arBapyyZAblH X3P3TA33

3.1. AIO 3azsapoir x3p32133
AlO sarBapbir oroH carbapT ammraagzar 6ereej TYYHHA HST Hb XIP3TASIYHHH LAXMM
XyzZaAzaanbl 3aH TeaeB oM. Manaiis yacax xmiican cyaaaraana AlO sarsapeir ammraan
LIAXMM OpYHbl aMbJPaAbIH X3B MAasTHHAT HADPXUHACSH JOPBOH VHICOH XYYHH BYHAHHT
TOZOPXONAKD. YYHA: TaallaaAZ, XOTAOIJCOH, HUMIMHUHH XapHALIAaHJ, TOBAOPCOH, CaHaa
30BHMA JlaBaMTraHACaH, COHHPXOAJZ CYYPHACAH aMbJPaAblH X3B Masir 6artax 6erees sarasp
XYYMH 3YHAC Hb X3P3TASTUAMHH LAXHUM XyJaAZaH aBaATbIT YPTIAKAYYASH XHHX SPMIABIAZ
XY4T3H HOAe® Y3YYAZST 60Aroxbir TorroocoH 6aitna.(Norzieiriani et al., 2014) . Men AIO
3arBapbil OIOYTHYYZAbIH XyJaAZaH aBaX 3aH TOAGBHMHT CyAAaxa/, allMIAazK, aMbJpPaAblH X3B
MasTHHH TOpA6OC XaMaapaH sIATaaTall INHMH:K JaHapyys Oadraar uApyyAcsH 6Gaina (Kim
Kyung-Hee, 2008).

3.2. VALS 3azsapoir x3p32133
VALS sarpapbir TeXHOAOTHIH X2p3rA93 GOAOH CAaHXYYTHHH YHAYMATD3 33p3T OAOH carbapT
©preHeep ammraAazar. (RumsaA63A, Maa99A9A xapuaunaa xoa6oombr Texuonorn (ICTs)
60A0X rap yTac, MHTEPHST 33D3T OYTI9TAXYYHUHT X9PITAIMYH/ X9PX3H XYAISH 36BLI6OPU,
x3paraazk Gaitraar cyaraxaz VALS sarsappir amuraacan 6erees nHHOBaL, OIOYHAAr 6aigan
33p3I YHOT 3YHAC Hb TEXHOAOTHHI XYAD9H 36BILIOOPOX6J HOAGOALOT GOAOXbIT TOITOOZKDD
(Herrero-Crespo & Piirez, 2014). Canxyyruiin yHAYHArS2HHH carbapT SHIXYY 3arBapbir
ammraaH Manaiisbln XepeHre OpyyAaATbIH CAHTMHH X3PSTASTYAMHI CETMEHTYHAZK, €COH
YH/ICSH aMb/IpaAblH X3B MasTHHH XY4MH 3YHAMHAT MApYYAcaH 6aiina (Baharun et al., 2011).

3.3. LOV sazsapvin x3p32.433
LOV sarBapbir X9parAsrduiiH 3aH TOAGBHHT CYAAaX OAOH HHTAIAZL, T3P AyHJaa XYHCHHMH
X3PIrA99 6GOAOH Y3BIp YHAYHATI9HHE carbapT amuriazar. | yxafiaGaA KHHO Y33rdzuHr
YHST 3YHA A93p TYATYYPAQH aM2KMATaZ XYPSrdHJ, TaalllaaAZl XOTAGrZ6rces, CITIIA XOAA6A
ZJaBaMraiiacaH GYATYYZ97 XyBaaH CEMEHTYMACOH cyzairaa xuiracass 6aiizar(Marchand &
Khallaayoune, 2010). Xyucuuii carbapT 3aiyy XdparASTYAMHH CSTIOA3YHH X9B MasTHHT
cyaraxag LOV sarpapbir ammraaz, XyBb XYHHH YHST 3YHACHHT 9pX3MA3rY GOAOH ITHHIAST,/
HHHOBAIAAT T3C3H XOEp rOA GYArHir Tozopxoiiacon 6aiiHa (Salgado Beltrén & Camarena
Gymez, 2015).

3.4. LOHAS sazsapuin x3p32133
LOHAS sarBap ub HX3B4A3H TOITBOPTOH X3P3rA33TaH XOAGOOTOH CyZairaaH/ alIHTrAarAZar.
Kumsan63a, roo calixan 60AOH XyBHHH apuHATaaHbl GYTI3TAIXYYHHH X3P3TAISr CyJarcaH
CyZaATaaH/l BHAXYY 3arBapbIT alllTAAH TOITBOPTOH X3P3TASSHHE X3B MAsTHHT TOZOPXOHACOH
60A Yp AYHZ Hb TOITBOPTOH 3aH TOAGBT ©6pHHH 30puAroo ryiusaayyasx (self-fulfillment)
60A0H eepuiiree HAspxuiAsx (self-identity) xsparmss dyxar HeAeeTsiH GOAOXBIT XapyyA:kd?
(Ambak et al., 2019). Men LOHAS 3arBapbir ux cypryyAHiiH OIOyTHyYZbIH TOITBOPTOH
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yHST 3yHAcuir cyaraxaz ammraad taguuir LOHAS 6oron LOVOS (Lifestyles of
Voluntary Simplicity) racsn xoép 6YASIT XyBaaH sAracaH CyJairaa XMATACOH 6aiiHa
(Lendvai et al., 2022)
4. 3areapyyabin aaByy 6oAoH cya Tar

4.1. AIO sazsapeir gasyy 6010H cya man
Jagyy Taa: AlO sarsap up Mam ysu xaTan 6ereez OAOH TOPAHHH 3aX 399\ GOAOH COEABIH
HOXII6A 6aliZlars TOXHPYYAAQH alllUTAAX GOAOMIKTOH. X3P3TASTYMHH YHA XOAAGA, COHHUPXOA,
Y39\ 60JABIT HAPUHBYAAH CYZaAZar TYA 3aX 399AMHI CETMEHTYADX3J GOZUTOH, X3P3rld3TIH
M3/I99ADA OIZer.
Cya Taa: AIO 3arBap Hb e6preH XypasTsll erergea LYTAyyAaX, AVH IIMHAKHATDD XHHX
IaapaAaraTail TyA Lar xyramaa 60AoH Heeu ux maapazar. Men sus sarsap mp VALS
scBaA LOV mwr ryHsruit caTraAsyiH OHIAOTHEAT 6YpH MASPXHIAK YaAJarryl 6aix 60AHO.

4.2. VALS sasapvir gasyy 6010u cya man
Jagyy taa: VALS sarBap Hb X3parAsrduilH YHST 3YHA, aMbJpaAblH X9B MasTHAT TYH3THH
OMATOX0J, YMTASCIH LIOTLL 6pTeH XypaaTai. Jua sarsap Hb AHY -aac 6ycaz yacbin sax 39921
4 aM:KMATTaHraap HUHIIYYASH XP3TAD2K, X9PITASTUMHH COTIOABYHH OHUAOIT CYyPHUACAH 3aH
TOAOBHHUT TOZOPXOHUAOX BOAOMZKHMHI OAIOZOT.
Cya taa: VALS sarBap up marentrarzcan 6yi0y eMYMHH 3pXT9H TYA 3apHM CyAAaaqH
amraaxaz xyHapaatait 6anzar. Men AHY -aac eep 3ax 399A7 ammraaxbm Tyaz HX99XaH
6OPUNONT XMHUX IaapaAaratad Gakzk 60A3OIITYH.

4.3. LOV sazsapoin gasyy 6010 cya man
Jagyy Tan: LOV sarsap Hb 0A0H HHHT9/ H99ATTIH TYA CyAAaauUs 6PTOH XYPIITIH AlIHIAAX
60AOMKTOH. X3PITASTYMMH YHST 3YHA /33D TOBAGPAOT TYA CITIIABYHH CEMEHTYHADA
XHUHX3/, TOAOPXOH, OUATOMKTOH OYTSLITH.
Cya taa: LOV 3zarpap up AlO 60oron VALS sarsapyyarait xapbliyyAaxaz XaparAsrduin
aMbJZIPaAbIH X3B MasTMMH HapUUH TOBOIT3H OaHAABIT 6YP3H AYYPOH UADPXHUADXDJ, TOLOPXOH
XOMKD9H/ XArsaapaaraman Gaizk 60AHO. |yxallH XYH aM 3yHH GYASIT TOXHMpYyAaH
6GOATOOMZKTOH 6OPUYAOAT XMHX IlaapAAaraTad.

4.4. LOHAS sazsapvin zasyy 6oa0m cya man
Jagyy taa: LOHAS sarsap b TOrTBOpTOH X9p3rA93HMH X9B Masr G0AOH €C 3YHTIH 3aH
TOAGBUHT CyZAaxaz, OHAOP a4 XOAGOTZOATOH. JPYYA MIHZ, TOITBOPTOH bailzaAs aHXaapiar
X3PATASTYAUUT CyAAAXa/, YUTASCOH TOZOPXOH XYPIITIH, TOBAOPCOH 3arBap IOM.
Cya taa: LOHAS sarsap ub 6ycaz sarBapyyaTail XapbllyyAaxaz OAOH TaAT OPreH XYPIIH
X3PITAITAAIITYH TOAYAOH TOITBOPTOH GalJABIH CyJaAraaHZ allMFAAraZar. JH Hb 3PYYA
M3HZ 6a TOrTBOPTOH 6aMAAaac TaAyypX aMbJPaAblH X3B MasTHHH HHHMTAST IHHHKYYAHNAT
6ypaH XamMapd YaAZarTYHT XapyyAZar.
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Xycuarr 1. AMbaparbiH X9B MasiTMHH 3arBapyyAblH XapblyyAaAT
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AIO — Likert scale XyZlarZlaH aBax
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XaHTAATTAH TYCTaZarryi )
— [oru epren xypsaTai,
X9parAsruuiiH YHIT 3YHAC AblY-aac  Gycap  sax Texwonoruitn
399A71 TOXHPYYAAX
60AOH aMbzpaAbIH  X3B X9PIrAd3,
60AOMZKTOH, CITIIA3YHH o
2 o CaHXYYTHHH
MasiTHAT OHATOX .
VALS OHIIAOTHHT TyCrazar e
— VALS acyyarbin xyyzaac H
= c errero et al.
o laryy tar: CaTraasyiin oHIAOTHET TycCracaH, OAOH 25)14 = ’
YACBIH 33X 333\/ 30XHILYyAaX XIPITAdX GOAOMKTON l’ Za()iiun @
al.
® Cya Tan: [larentraracan Tya xssraapaaraman, J )
?ap“M ()pOH" XQPQF]\:)XQH erq]\OJ\T ]”aﬂp"]\aFaTaﬁ
— OAOH HHHT3 HIIATTIH,
e . XyH aM 3YHH OHILAOIT
HZACOH VHIT 3YHA Z33p .
o TOXHPYYAaX OOAOMKTOH K
TYATYYPAQH XDPITASTUAMAT | Bans Toron oot HHO Y331,
XYHCHHH
CErMEeHTYAIX
XaHANATDIN XSMEYYPYYA | y505rA99HHMi X9B
LOV o [MaByy taa: Onon HHETDZ HIIATTIH, CyAraadzaz ?La’iz h(]};[archand
. n
alMraaxaz XsgAb6ap, YHACOH YHIT 3YHAC 93P 2010 e;galayou ;L’
TOBAOPCOH G ’ etzrg%
. . o mez
o Cya tan: Ambapanbia XaB MasTHHH HapHHAH TOBOrTIH ymez, )
6auaAbIr 6YpIH XaMapJarTyH, TOXHPYYAra XHHX
IaapaAaraTan
3 o= Torreopron 6anzan,
PYYA M3HJ a . o o %

. 6a €C 3YHT3H 3aH TOAOBT oo caiixan,
TOTTBOPTOH auaNT TOBAGPCOH XYBUHH apyHAraa,
MCASCOH  XSPOASLMAMAr |y, — TOrTBOPTOR
CyAArax o

LOHAS 203MO2A3X CyzaAraa X9PITAIIHHH 3aH

e JlaByy TaJ: TorrBoproi, €C 3yUT3U
XOPAMIIAIYIUUT TYH3TUH Cy/iaxajl OHOBUTOM

e Cya Tan: X3pamids Hb Xsi3raapiaraManl,
360BX6H TOT'TBOPTOM Oaii IbIH XYPIIH/ HITYY
TOXUPOMKTOMI

tereB (Ambak
et al., 2019;

Balsa-Budai &

Szakély, 2018)

Ix cypsaaxc:

Cyanaauuiin moouoozoop
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5. Xeormxauiin uur xangrara 6a upIdAYHH YUTASAYYA

AmbaparblH X3B MasIIT CyypHACAH CErMEHTHAIAHHH 3arBapyysZ Hb yAaM GOAOBCPOHTYH
60K, Cy/airaa NIMHKMAISSHMM JSBIIMATST apryyatall ysaazaH xerzku:x Gaiina. flaanrysia
ypbauuAaH Taamaraax aHaaus (predictive analytics) 33psr gaTa IMMHAKHArSHHE apryyzabir
3Ar33p 3arBapyyATal XOCAYYACHAAp THArIIPHUHUH HAPHUHUBYAAA, XIPITADDHUHA LAP XYPID yAaM
eprexxux 6oromxTolt oM (Tupfer & Bug, 2015).

Men ambaparbln X3B MasIT CyypuUACAH 3arBapyyabIl COEAbIH GOAOH 6YC HYTTMHH OHIIAOIT
TOXUPYYAQH 6OPUYHAK, AlIUIAAX Hb HPIIAYHH CyZJAaAraaHbl OHLIAOX YHTADA Oadicaap 6GanHa
(Alexander P., 2020). Yuup ub xaparasruuiin aMb/iparblH X3B Masr, 3aH TOAGB Hb YHA3CHUH
COEA, HUMTMUHMH YHST 3YHAC, OYC HYTTHHH XOTKAMMH TYBIIMHTOH HATT XaMaapaaTad Ganzar

TYA TYXaHH 3arBapyyzbIl L1yyJ XyyAGapAaH X9P3rAdX Hb OHOBUIYH 6ai:k GOAOX IOM.

6. yrmaar

AlO (Activities, Interests, Opinions), VALS (Values and Lifestyles), LOV (List of
Values) 6oron LOHAS (Lifestyles of Health and Sustainability) sspsr ambaparbm xss
MasiCMiH CErMEHTYAIAUMH 3arBapyy/ Hb X9PSTASIYHUHH 3aH TOAOB, COHHUPXOA, YHAIT 3YHACHHUT
LOTLOOP Hb OHAIOK, HAYY TYHSIHH AVH IIMHAKHAIDD XHHX GOAOMKHHI OATOZOL.

arsap Tyc 6yp Hb 66pHHH I'3C3H ZaByy GOAOH CyA TaiTaill 66rees aAb 3arBapbir AlIHTAAX
B I3/A3r Hb TyXalH OU3HeCHHH canbap, 3aX 399AMHH HOXUOA GaHZaATal I1yys XOAGOOTOH.
Tyxaiirn6an AlO sarap ub X9p3rAsrumiiH 66p TYTMbIH YHA XOJAGA, COHHPXOA, Y33A
6OZABIT CyZaACHAap 6PreH XYPISHHH CEerMEHTYAIA XHHX GOAOM:KHHT oarogor 6oa, VALS
Hb XJP3TAMYHUH ypaM 30pHI 6a Heel GOAOM:KMHH YHACOH /99D 3aH TOAOBHHI AHTHUAAX
6yrauraii, LOV ub xyHuit ambapaibiH roa YHST 3yiac a29p, xapud LOHAS mb apyya
M3HZ, 6alraAb OPUHH, TOITBOPTOH XIPIrAD 39P3T OPYUH YEUHH HHMIMHUHH YHAT 3YHAC 93D
TeBA6pY bGaHHa.

Tuiimaac 6usnecyys 3Ar39p 3arBapyyabIr CyZarzK, 36B OHOBUTORTOOP allTUrAACHAAp 30PUATOT
X9PICAIYUAH CETMEHT/DD HUAYY YP AYHTIHU XYP4, MAPKETHHIUHH CTPAaTErna UAYY aM:KHATTaH

x3parzyyAax 6oromzxTol (Alexander P., 2020; Bruwer et al., 2002; Vyncke, 2002).

Ammuraacan matepuan

Alexander P., K. (2020). Adaptive methods for creating consumer lifestyle models. Applied
Marketing Analytics, 5(3), 266—281.

Ambak, A., Yusof, I., Yamin, S., & Shamsuddin, S. (2019). The Effects of Lifestyles
on Sustainable Consumption: A Conceptual Study of Cosmetics and Personal Care
Products. Proceedings of the Proceedings of the Ist International Conference on Finance
Economics and Business, ICOFEB 2018, 12-13 November 2018, Lhokseumawe,
Aceh, Indonesia. Proceedings of the 1st International Conference on Finance Economics
and Business, [COFEB 2018, 12-13 November 2018, Lhokseumawe, Aceh, Indonesia,
Lhokseumawe, Indonesia. https://doi.org/10.4108 /eai.12-11-2018.2288827

Baharun, R., Abdul Hamid, A. B., Sharifuddin Shamsudin, A., Md Salleh, N. Z.,
Zaidin, N., & Sulaiman, Z. (2011). Market segmentation in Malaysia by using
psychographic dimensions for unit trust products. AFRICAN JOURNAL OF
BUSINESS MANAGEMENT, 5(13), 5040—5047.



%Journal of Business and Innovation 2025, Vol. 11, No. 2 @——

Begunca, A. (2016). Using List of Values as Base of Beer Consumer Segmentation Based
on Their Lifestyle-Case of Study City of Pristina. European Journal of Economics and
Business Studies, 4(1), 171. https:/ /doi.org/10.26417 / ejes.v4il.p171-188

Bruwer, J., Li, E., & Reid, M. (2002). Segmentation of the Australian Wine Market
Using a Wine-Related Lifestyle Approach. Journal of Wine Research, 13(3), 217—
242. https:/ /doi.org/10.1080/0957126022000046510

Choi, S., & Feinberg, R. A. (2021). The LOHAS (Lifestyle of Health and Sustainability)
Scale Development and Validation. Sustainability, 13(4), 1598. https://doi.
org/10.3390/5u13041598

Harold W, B., & Christopher C, G. (1974). Consumer life styles and market segmentation.
Journal of the Academy of Marketing Science, 2(1), 189.

Herrero-Crespo, B., & Piirez, A. (2014). Values and lifestyles in the adoption of new
technologies applying vals scale. Academy of Marketing Studies Journal, 18(2), 37—56.

Kahle, L. R., Beatty, S. E., & Homer, P. (1986). Alternative Measurement Approaches
to Consumer Values: The List of Values (LOV) and Values and Life Style (VALS).
Journal of Consumer Research, 13(3), 405. https:/ /doi.org/10.1086 /209079

Kamakura, W. A., & Novak, T. P. (1992). Value-System Segmentation: Exploring
the Meaning of LOV. Journal of Consumer Research, 19(1), 119. https://doi.
org/10.1086 /209291

Khan, M. R., Khan, N. R., Kumar, V. V. R, Bhatt, V. K., & Malik, F. (2022).
Customer-Defined Market Orientation, Brand Image and Customer Satisfaction:
A Mediation Approach. Sage Open, 12(4), 21582440221141860. https://doi.
org/10.1177 /21582440221141860

Kim Kyung-Hee. (2008). Study on the Traits of College Student-Consumers by their
Lifestyle Types, the Images of Internet Fashion Shopping Malls, and the Purchasing
Behaviors. Fashion & Textile Research Journal, 10(2), 2008.

Koo, D., Kim, J., & Lee, S. (2008). Personal values as underlying motives of shopping
online. Asia Pacific Journal of Marketing and Logistics, 20(2), 156—173. https:/ /doi.
org/10.1108 /13555850810864533

Lendvai, M. B., Kovécs, 1., Bal6zs, B. F., & Beke, J. (2022). Health and Environment
Conscious Consumer Attitudes: Generation Z Segment Personas According to the
LOHAS Model. Social Sciences, 11(7), 269. https: / /doi.org/10.3390 /socsci11070269

Liu, W., Chang, L.-Y., & Lin, J.-R. (2012). Consumer Lifestyle Matters: Evidence
from Gray Markets in China. Journal of Service Science and Management, 05(02),
196—205. https://doi.org/10.4236 /jssm.2012.52024

Marchand, ]., & Khallaayoune, Z. (2010). ‘LOV’ and the big screen: A value-system
segmentation of movie goers. Journal of Targeting, Measurement and Analysis for
Marketing, 18(3—4), 177—188. https:/ /doi.org/10.1057 /jt.2010.7

Nie, C., & Zepeda, L. (2011). Lifestyle segmentation of US food shoppers to examine
organic and local food consumption. Appetite, 57(1), 28—37. https:/ /doi.org/10.1016 /;.
appet.2011.03.012

Norzieiriani, A., Azizah, O., & T, R. (2014). A lifestyles study on purchasing behavior
of Malaysian online consumers. 5th International Conference on Business and Economic
Research.



e—————— Journal of Business and Innovation 2025, Vol. 11, No. 2 ﬁ@

Novak, T. P., & MacEvoy, B. (1990). On Comparing Alternative Segmentation Schemes:
The List of Values (LOV) and Values and Life Styles (VALS). Journal of Consumer
Research, 17(1), 105. https://doi.org/10.1086 /208541

Ramos-Soler, & Irene. (2008). Lifestyle and values in the over 65 age-group: Adaption
and validation of the list of values (LOV). Universidad de Salamanca.

Sainjargal, B., Davaasuren, B., & Otgonsuren, Ya. (2022). Psychographic Segmentation
of Saving Market. The International Journal of Business & Management, 10(2).
https:/ /doi.org/10.24940 /theijbm /2022 /v10 /i2 /BM2202-042

Salgado Beltrén, L., & Camarena Gymez, D. M. J. (2015). Los valores y estilos de vida
de los jyvenes como factores de influencia en el consumo de alimentos internacionales.
Poliantea, 10(19), 147—166. https: / /doi.org/10.15765 / plnt.v10i19.577

Shamini, H., & Hariharan, G. (2019). Factors Affect to Consumers Green Purchasing
Behavior: A Study on Batticaloa District. South Asian Journal of Social Studies and
Economics, 1—8. https:/ /doi.org/10.9734 /sajsse /2019 /v5i130135

Szak6ly, Z., Balogh, P., Jas6k, H., Szaby, S., & Szente, V. (2014). The Influence of
Personal Values on the Transition towards Health-conscious Diet: A Segmentation
Approach. Journal of Food and Nutrition Research, 2(8), 476—484. https://doi.
org/10.12691/jfnr-2-8-8

Tupfer, M., & Bug, P. (2015). Classical consumer lifestyle segmentation methods.
Reutlingen University.

Vyncke, P. (2002). Lifestyle Segmentation: From Attitudes, Interests and Opinions, to
Values, Aesthetic Styles, Life Visions and Media Preferences. European Journal of
Communication, 17(4), 445—463. https:/ /doi.org/10.1177 /02673231020170040301

Yankelovich, D., & Meer, D. (2006). Rediscovering Market Segmentation. Harvard
Business Review, 84(2), 122—131.



